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FRANK GAUDINO
Client devotion is what drives 
Frank Gaudino as he works hard 
to guide each buyer and seller 
through the real estate process. 
It is this constant dedication that 
has paid off for him at Keller Wil-
liams Realty in Jupiter, Fla. He 
has gone from $3 million in sales 
the last time we spoke with him, 
almost doubling to $5 million in 
2016. No matter what his clients’ 

needs are, he is there for them, 
and he makes sure he is avail-
able to take their call, text, or 
email no matter what time of 
the day it is. “Each client is 
treated like they are my only 
client, and my clients come 
first,” he says.

Real estate was always some-
thing that Frank wanted to 
do and he has a vast knowl-
edge of the Jupiter and Palm 
Beach area he serves. His cli-
ents certainly appreciate his 
efforts and all of the informa-
tion he can provide on the area 
in which they are looking to 
buy. Frank Gaudino moved 
to the area in 2000 from New 
Jersey and he quickly devel-
oped a following. Today, he 
has a 50 percent repeat and 
referral business that just keeps growing. “My business 
has been fantastic,” he says. “It’s almost doubled.” This 
can be attributed to Frank’s determined nature as he is 
always checking in with his clients to see how they are 
doing and if there is anything he can help them out with. 

This has created glowing testimonials for Gaudino with 
clients saying, “Frank did an amazing job for us. We 
received multiple offers (most above asking price) in 
only a few days. He helped us through the entire process 
and was totally awesome to work with.” Another reads: 
“From start to finish Frank was wonderful. He was kind, 

knowledgeable and his negotiation skills were top notch. 
He went above and beyond to find us our home.” These 
are just a few of the many reviews from his clients all 
saying how much they enjoyed working with him and 
how helpful he was in helping with the purchase or sale 
of their homes. His constant follow through and atten-
tiveness keep his clients coming back and satisfied with 
his service.

While this is proof of how hard he works for his clients, 
Frank doesn’t stop there as he uses all the tools available 

to him to market his listings 
and get the best price for his 
buyers. “I do a lot of social 
media,” he says. “Marketing 
a property properly could add 
up to tens of thousands of 
dollars for somebody and it’s 
important that it is done cor-
rectly.” Beyond social media, 
Frank takes advantage of 
local business advertising to 
reach potential buyers in the 
area as he feels this is a good 
way to give back to the com-
munity and allows him to get 
the exposure his clients need. 
Here, he is able to create 
momentum with a property 
and get it in front of the right 
potential buyer.

With all of this success, Frank 
Gaudino has a business that 

is growing exponentially and will soon need expansion. 
Frank says he wants to add to his business and start a team 
soon – a move that will take him to the next level. “I enjoy 
working with other agents so I think it would be a good 
fit to start that team and really expand my reach,” he says. 
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For more information about Frank Gaudino,  
visit www.yourhomeinpalmbeach.com,  

call 561-628-7198 or  
email frankgaudino@gmail.com
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