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Top-producing REALTOR® John Holland 
combines a commitment to traditional, 
hands-on client service with intense util-
ization of today’s technology to make him 
one of the top agents in Palm Beach County, 
Florida. John leads a team for Golden Bear 
Realty, widely recognized as one of South 
Florida’s top brokerage firms. 
 
John began his real estate career within a 
week of graduating col lege after a chance 
encounter with the CEO of one of North 
Carolina’s most established commercial 
brokerage firms. This led to an offer in 
their property management division, giv  - 
ing John the opportunity to manage, lease and sell retail, industrial and 
medical office space. In 2003, John was recruited to Florida by a Jupiter 
real estate developer with both commercial and residential brokerage 
divisions. This experience encouraged John to form Holland Enterprises 
which focused on investing in South Florida  real estate. The experience 
gained from his investment venture led John to focus his energy 

on building a full time residential 
brokerage business.

Now with Golden Bear Realty since 
2011, John manages a team consist - 
ing of both listing and buyer’s agents 

and a full-time listing, marketing and 
trans  action coordinator. “Having a 
small, experienced team allows me to 
pro vide the highest level of customer 
service, while producing results that 
are consistently at the top of our 
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industry.” In addition to John’s general brokerage act-
ivities, he is a consultant for the Lifestyle Division of 
Golden Bear Realty, as well as the co-manager for the 
onsite real estate office at The Loxahatchee Club, one of 
the top private clubs in America and a 2015 recipient of 
the distinguished Emerald Club of the World.

John credits his success to a disciplined approach to 
business and a traditional communication style, both 
learned at an early age from his father, Bill, a successful 
business executive. He has also taken advantage of 
business practices taught by his real estate coach and 
mentor, Andrew Lacey. “Texting, email and social 
media are all wonderful tools but will never replace a 
direct conversation. I believe in arriving early every 
morning and focusing my energy on finding potential 
clients whom I can help.” John feels strongly about 
maintaining verbal communication, something that has 
become increasingly uncommon in the 21st century.  

Clients who have worked with John 
frequently comment on his hard 
work and tenacity. “Without a doubt 
the most common remark I hear 

from John’s clients and associates 
is that they have never interacted 
with anyone who works harder and 
follows up as much as John does,” 
says Todd Vance, Chief Operating 
Officer for Golden Bear Realty.  

Placing his clients’ needs first and 
helping them achieve their goals are 
the principles that drive John’s work 
and love of the real estate business. 
“Part of my mission is to improve the 
perception the general public has of 
the real estate industry,” he says. “It’s 
important to know that our clients 
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require our professional assistance, 
but even more important is that they 
believe our primary objective is to 
help them.” 

Recently, John worked with a client 
who had lost her husband and was in 
a financially difficult situation. “My 
team was able to help her get her 
home sold quickly and effectively. I 
will never forget what our assistance 
meant to her and to her financial 
future. In my opinion, this business 
is not only about selling houses, 
but more importantly about helping 
people realize their life goals.” 

At 39 years old, John is proving 
to be a consistent producer in the 
South Florida real estate market 
and is currently on track to have the 
best year of his career. He has also 
been recognized with the National 
Graduate Realtor Institute’s Scho-
lastic Achievement Award. 

Looking ahead, John plans to 
continue growing his business and 
surpassing the high goals he sets 
for himself. “If I continue to put 
my clients first with the intention 
of helping them meet their goals, 
everything else will follow.” 


