
Dede Puryear Markle

Copyright Top Agent Magazine

Dede Puryear Markle
www.DedeMarkle.com

(205)382-1176 | DedeMarkle@remax.net

As one of the top-performing real 
estate professionals in the Birmingham, 
Alabama area, RE/MAX associate 
broker Dede Puryear Markle takes pride 
in being a great REALTOR®. But it is 

even more gratifying when clients describe her as a 
good person. “I truly believe in the Golden Rule, and 
I couldn’t hope for any better advertisement than for 
someone to say, ‘We know what kind of person she is 
and you should use her,’” Dede says. “ The fact that 
they’re speaking about me as a professional and as 
someone with good character makes the long days and 
long nights well worth it.”

Her dedication to excellence has made Markle one of 
the most successful and respected real estate agents in 
eastern Alabama. RE/MAX has bestowed some of its 
top honors on her including the RE/MAX Cooperative 
Spirit Award, RE/MAX Executive Club and RE/MAX 
100% Club. She’s ranked as a Multi-Million Dollar 
Producer and has received the Club of Excellence. The 
real estate website Trulia saluted her with the 2014 Top 
1% of All Agents Award. The National Association of 
REALTORS® designated Dede as an Accredited Buyer 
Representative (ABR) and a Certified Residential 
Specialist (CRS) which is the highest designation an 
agent can achieve (only 4% of REALTORS® qualify as 
a CRS). In addition, Dede and her husband, David, are 
both Dave Ramsey Approved Agents.

 A sharp and persuasive negotiator, Dede prides herself 
on winning battles for clients and reaching the best 
terms possible. As a self-professed “technology geek” 
she continually looks for next level ways to utilize 
the Internet and the latest apps for marketing. But 
relationship building is the heart of Dede’s business 
approach. “I want to know about my client’s family 
and I want them to know about mine. I want to be 
friends not just agent and client. I have met some of 
the greatest people this way,” she explains. 

Markle provides superior, personalized service and she 
is accessible around the clock. “I’ve had clients text me 
as early as five in the morning and as late as midnight. 

I always answer immediately because if there is 
something on their mind I do not want them to wonder 
or worry,” Dede says. “And I never forget details. I 
may not remember what outfit I wore yesterday, but 
I never forget anything about a house or something a 
client told me.”

Dede also works to ensure that her clients will be happy 
over the long term. Occasionally that means advising 
them to look for a different house. “This couple got 
really excited about a house and I had to tell them, ‘This 
house is not for you. Out of all of the requirements 
that you mentioned this house only has one,’” Dede 
recalls. “That made more work for me, but that was 
okay because they really loved the next home that they 
chose. Every time they see me now they tell me how 
appreciative they are that I stuck to their wants/needs 
list. If I had let them buy the first house they would not 
remember me in a positive light. Since that transaction 
I have gotten several referrals from them.” 

By combining innovative professionalism with 
sincerity in relationships, Dede Markle works to build 
a level of trust that clients will carry forward long after 
closing. “I truly strive for my clients to be ‘clients 
for life.’ I always try to go the extra mile to keep my 
clients informed and to do what it takes to ensure they 
have the best experience. I want them to remember me 
every time they hear someone talking about possibly 
moving,” Dede states enthusiastically.


