
In today’s competitive real estate market, success
as a REALTOR® takes focus, strategy and a sharp
business acumen. And most importantly, it takes
work. For Top Agent Andrew Manning of
Prudential CA Realty in Los Angeles, who sells
primarily in more affluent areas of LA’s San
Fernando Valley, hard work has translated into a
staggeringly successful career.

Manning began his full-time real estate career in
1986 with Fred Sands, where he quickly
established himself as an up and comer, garnering
the company’s highest award, Rookie of the Year
for Outstanding Sales in the First Year with the

company. An additional thirteen years with the
company, and numerous other commendations and
sales achievement recognitions followed. His solid
business sense and expert networking skills
catapulting him into consistent membership at the
company’s Founders Circle, placing him squarely
in the top one percent of the company’s roster of
over 2000 agents.

Making the switch to Prudential in 2000, Manning
has continued to excel and build his business, and
is currently ranked in Prudential California
Realty’s PREA 100, which consists of the top 100
agents of the over 50,000 Prudential agents in the
United States and Canada.

Manning, who, earned a Bachelors Degree in
Political Science from UCLA and counts among
his pre-realty gigs a stint as an official athlete
escort for the 1984 Los Angeles Olympic games,
ruminates on his decision to enter the world of
home sales. “I loved two things,” he muses. “Open
houses and cars. And I wasn’t going to make much
money selling cars.”

“I love the whole prospect of matching people up
with the right home, which is why I do mostly
listings,” he says. “I love that matchmaking
process.” Manning, who recently sold a home for
actor Dwayne Johnson (aka “The Rock”) and counts
Will and Jada Pinkett-Smith among his past clients,
along with many business professionals and
Hollywood elite from both in front and behind the
cameras. Andrew also has the hometown advantage,
having grown up in the Valley’s Sherman Oak and
Encino enclaves. “I’m basically selling houses on
streets where I used to ride my bike when I was a
kid.” Manning is quite the booster of this neck of the
Los Angeles woods
.
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“I’ve traveled everywhere, but have never lived
anywhere else. The valley has everything,” says
Manning, whose main market stretches from the
Hollywood Hills to the West San Fernando valley,
and encompasses upscale neighborhoods Encino,
Sherman Oaks, Toluca Lake and others. “The pace
is a lot slower here, more relaxed than on the
Westside.” And it’s also more affordable, a house
here can cost up to forty percent less than the other
side of the hill.”

In addition to knowing the area inside and out,
Manning credits his ability to network with other
local REALTORS® and brokers for his success,
which can be measured not only in monetary terms,
but also by his over 80% referral rate. “I pride
myself on my connections in the industry and my
networking capability,” saysManning. “I get dozens
of emails and phone calls every day from other
agents, and there are people at ten different
companies I can call if I need assistance.”

Despite his high-powered profile, Manning projects
an air of both strong competence and sincere
affability, and though he doesn’t say it, it’s clear
that this is also a factor in his Top Agent status. “I
think I have an incredible amount of patience,

knowledge and a great sense of humor, all of which
are necessary to get through the day.”

Manning, who works alongside his Broker-licensed
life partner and one Assistant, is also a firm believer
in a “you get back what you give out” business ethos.
“I do a lot of speaking at company events, and I
spend a lot of time mentoring new and existing
brokers.”

When asked what advice he would give newcomers
to the industry, he pauses a moment before
responding, “I think it basically takes patience and
perseverance. With those two things, anyone can
make a success of themselves. It’s a full time job, I
work twenty-four seven. It’s not just about luck.”

“You know, it’s funny,” he laughs. “The harder I
work, the luckier I get.”
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