
For Bev Jones, real estate and life are
inextricably intertwined. She doesn’t
separate her life from her work, so
when a client meets with her, they see
the real her. Licensed since 1987, she

has built a loyal client base who appreciate the qualities
she brings to the table. She is honest and uppoint,
energetic and dynamic, and thoroughly genuine.

Before becoming licensed, Bev was in computer sales,
and decided to buy a property with a girlfriend who
was in real estate. Her housemate wasn’t just a good
friend—she would also turn out to be an inspiration for
future success. “When I got home at the end of the
day, I was more interested in how her day had gone
than mine had,” Bev says. “I thought selling houses
was a lot more interesting than selling computers.”

Once she decided to get into real estate for herself, she
enlisted the teamwork of another friend who would
eventually become her husband and business partner—
Steve Broadhurst. “I convinced Steve to buy a house
with me, and he did, sight unseen,” she says. “We fixed
it up and sold it, and bought another, just as friends.”

When Bev decides something is meant to be, she doesn’t
let much stand in her way. She realized she and Steve
were meant to be together before he did, and she set
about making that next big thing happen. “It was a tough
sale, but it was worth it,” she says. “He fell in love with
me, quit his job and came into real estate with me.”

Now she works alongside her husband and with two
licensed assistants who make the team run like
clockwork. “Having those two assistants makes us three
times as productive,” she says. The team still maintains
a high level of personalized service, though. “With
many teams, it is the assistants who are doing the
follow-up or the showings,” Bev says. With us, our
clients call or email us directly.” The support staff
members are seasoned professionals in their own right,
but they focus on the all-important minutiae involved
with marketing, accounting and juggling the many deals
that are working at any given time. And with anyone on
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the team, honesty is the key. “We always give the
honest answer,” Bev says. “We’d rather not sell
someone a house at all than sell them the wrong house.”

Bev and her team focus on the Kingsway area, an historic
and exclusive Toronto enclave featuring excellent
schools, restaurants and shopping. Bev concentrates on
higher end properties—predominantly detached, single-
family homes. The homes she sells and the lifestyle that
accompanies them are of a high quality, and so is the
service she gives. Bev believes in what she does, and she
believes in the clients she serves.

That’s the way she does most things—with complete
commitment, dedication and enthusiasm. If she doesn’t
believe in something, she doesn’t do it. She’s more
about the quality than the quantity when it comes to life
experiences. She has plenty of clients in her database,
but she doesn’t necessarily work with everyone who
calls her. If they don’t gel well together, doing a deal
together would be a waste of their time and hers.

“We specialize in nice people,” she says. “Life’s too
short to do otherwise.”
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