
Dedicated, determined and high -
ly skilled, Carlos Garcia has set
himself apart in the Florida real
estate industry. He has lived in
Miami-Dade County his entire
life, and is extremely knowled -
geable about the area. He started
in real estate in 1995, hitting the
ground running right when he
received his license, being named

Rookie of the Year. It’s been non-stop growth ever since
for Carlos. He’s sold over $600 million in real estate,
and closed over 1,600 transactions in his career. For the
last 20 years, he’s been recognized as a top agent in
south Florida. Today he is a Broker/Vice President at
The Keyes Company/Realtors. While he helps all types
of buyers and sellers with their real estate needs, he has
become a predominantly listing-focused agent. No
matter who he is serving, he strives to deliver superior
customer service and personalized attention at all times. 

“Once my clients work with me, they bond with me and
know that I am knowledgeable,” Carlos says. He is
always learning and expanding his designations,
wanting to do whatever it takes to best serve his clients.
Carlos also stands out due to his people skills and
communicative approach. “I really take the time to
listen to my clients, understanding what they’re saying
so I can get a clear picture of what they’re looking for,”
he explains. “You have to be a good listener to find out
their situation.” His aim is to tailor his service for each
individual client, as he knows every person is different.
From downsizing to upsizing, to seniors who might be
afraid of moving, clients have various desires and needs
that Carlos is well aware of at all times.  

After working with Carlos, clients remember his opti -
mism, enthusiasm and determination to serve them. He
keeps them up to date throughout the transaction, so no
one is left in the dark. “When they call they will always
get a proper response from my team. Everyone knows
what’s going on with their particular property, so clients
continuously feel they’re getting the attention they
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need,” Carlos says. He understands this property is
likely a client’s biggest asset, so places great importance
upon delivering a high level of service to them. Whether
it’s showing the client’s property or meeting them to
discuss offers, those who work with Carlos will see and
hear from him frequently throughout the transaction.

In addition to Carlos’ commitment to serving his clients,
he is also devoted to his community. He has been a
Board Member for the Masters Brokers Forum since
1996, which Carlos has made many connections
through. In his free-time, he travels, plays tennis, goes
diving, bike riding and enjoys going to the beach. 

With his motto reading “REALTOR® with Results,”
Carlos consistently delivers results for his clients, going
above and beyond their expectations. His extensive
education, experience, and skills, combined with his focus
on communication, means clients are getting unmatched
service when working with Carlos. 

What he loves most about it is the every day challenges,
and the people. It is an ever-changing industry, and this
keeps Carlos continually inspired.

“Each day is different. You always have to be ready
and focused, so there is never a day that is not exciting
for me.”

Carlos Garcia

For more information about Carlos Garcia 
of The Keyes Company/Realtors in Miami, please 
call 305-229-7001 email garcia@soldhome.com

or visit soldhome.com


