
You might say that real estate is in Cathy Cattell’s 
genes! Since she was a child, Cathy has been inter-
ested in property and bought her first home at age 20. 
She quickly moved into buying and flipping properties  
as an investor. “I had been reading about the industry  
for as long as I can remember, keeping an eye on 
properties, learning about the market. After investing  
successfully for several years, my husband and I finally  
had the money to fulfill our lifelong dream of purchas-
ing a large rural property. We both love the open air 
lifestyle, and my other passion in 
life was horses. So I began a suc-
cessful business as a professional 
horse trainer and breeder.”

Unfortunately in 2007, the Equine 
Flu, devastated the industry, and 
Cathy and her husband eventual-
ly had to sell their property. When 
Cathy was deciding what she  
wanted to do next, real estate was 
the obvious choice. “I asked my-
self, “What am I passionate about? 
What do I love doing?” I’m not the 
type of person to sit at a desk all 
day. I’m a very active person, a 24 
hours a day worker. My friends all 
joke that I don’t have an off button. 
I had some friends in the real estate  
industry and they told me that it 
was the ideal profession for me, 
and they were right. It’s just been 
a perfect fit.”

She got her start in Sydney in 2009, at one of the area’s 
most successful agencies. “I loved it so much, it was 
an incredibly busy office, so I just leapt right in. It was 
the perfect way to start, we had huge variety of listings,  
so I really learned the ins and outs of all types of trans-
actions. I started off as a buyer manager and within 
two months of starting, I was the number one buyer  
manager at my office, and I continued at that level  
every month after. I just rolled up from there.”

In 2010, Cathy became intrigued with the Hunter Valley.  
While looking for property to purchase, she quick-
ly noticed a need for an agent who could not only 

sell rural property but do it with a level of customer  
service on par with that you could get in a big city  
like Sydney. When she moved to the area to start sell-
ing rural property, people were skeptical. But Cathy 
felt confident it was the right decision, and it turned out 
she was more than right. She joined PRDnationwide, 
and quickly went about changing the whole system of 
selling rural property.

The key to Cathy’s success is providing a level of cus-
tomer service that is unsurpassed. 
“I approach each sale with the goal 
of providing top notch service and 
communication every step of the 
way. I recognize that each transac-
tion is unique and really customize  
the service based on every client’s  
individual needs. When I first  
started, I was turning rural proper-
ties around in months, which was 
great. Now I can do it in days. I just 
have a knack for bringing out the 
best in any property. Selling rural 
properties is now something I see 
agents seeking out, and I’d like to 
think my success at selling them 
has something to do with that.”  
Although Cathy specializes in rural 
properties, she also sells residen-
tial properties in all surrounding  
suburbs as well.

Cathy has achieved the top 5 agents award for 2012, 
2013, 2014 and 2015 - Australia wide within the PRD 
nationwide franchise. She is consistently achieving 
Platinum awards for her monthly sales in real estate.

With a passion and love for the rural lifestyle that is  
infectious, an in-depth knowledge and an ability to  
always exceed her client’s expectations, it’s no surprise  
that Cathy Cattell has become one of the most respected  
agents in the Hunter Valley.
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To learn more about Cathy Cattell  
call 0414697424  

or email cathy@prdhuntervalley.com.au




