
real estate license in February 2006. She had always
been interested in houses and real estate, but her
career started in communications, marketing, and
event planning. When she felt that her children were
old enough, Christina made the break into real estate.
Her prior training and experience has served her well,
both in client relationships and in building and
running her business.

Christina’s forte is in staging and presenting
properties. She employs her eye for design,
professional photography, and a well-developed
method for encouraging clients to help themselves by
assisting with staging their homes. She explains, “It’s
somewhat of an art to inform people gently of their
best staging strategy. I can usually persuade themwith
the advice that every box of clutter removed from their
house will mean $1000 in their pocket.” With
Christina’s help, the buyers in the area are treated to
the best first impressions Montreal has to offer. In
addition, Christina ensures her clients’ satisfaction by
working with them through each step of the process,
providing the best information possible along the way.
“We’re partners in this project,” she says.

Christina Miller and her team focus on the
relationships they build with their clients. “We don’t
want clients to feel that they can’t get enough of our
attention,” Christina says. She has added REALTORS®

and support staff to ensure the team never gets
stretched too thin. Their goal is for each client to find
the best solution for their unique situation. “If we have
to show them 100 houses to find the one they love, so
be it,” states Miller. The client is their first priority, and
they don’t mind going beyond expectations in order to
be helpful. “Doing a good deed will always come back
to you in a positive way.”

Christina Miller sounds like a travel and
tourism director for the city of Montreal.
“It’s the most European city on this

continent,” she says. “It’s a wonderful place for
culture, food, winter sports, and cycling. It’s even a
great walking city.”

Westmount, Christina’s home and primary real estate
market, is next to Mont Réal (from the Middle
French), now known as Mont Royal. This triple-
peaked mountain more than 700 ft. high is
surrounded by the largest greenspace in Montreal.
There are pristine lakes, beautiful waterfront
properties, more than 70 ski areas, and a great variety
of recreation and vacation properties within two
hours’ drive from Montreal. Christina sums it up by
saying, “I’ve traveled and lived in other countries, but
this is home and I love it!”

“Love where you live” also happens to be the slogan
for Christina Miller and her real estate team of 2
licensed Real Estate Brokers (equivalent to American
licensed agents), and a Client Services/Marketing
Coordinator. Christina is a Certified Real Estate Broker
(similar to a licensed broker in the U.S.), allowing her
to develop a business organization around her passion
of showing and marketing houses. Wrapping up her 6th
year in the real estate business, Christina anticipates
closing on about 75 properties this year, with an
average transaction price of C$1.3 million dollars. Her
team is part of a larger office of 45 REALTORS®

known as Profusion Immobilier, flying the flag of
Christie’s International Real Estate.

The Canadian real estate market has not suffered the
kind of downturn found in the United States in the last
three years, thanks largely to more stringent mortgage
requirements and steadily increasing demand for real
estate. Home prices in the Montreal metropolitan area
have increased at an average annual rate of more than
10% since 2000. Christina Miller has experienced
even higher growth in her business since she got her
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