
Connie Watson had her eye on a real
estate career for nearly 20 years
before becoming an agent after the

birth of her third child. Her work as a paralegal with
experience in contract law helped Watson make a
natural transition into a successful career she loves.
“It didn’t feel like a big, radical step,” she says. “I
knew it was exactly what I wanted to do.”

As a longtime resident of the Edmonton area now
raising her young family in rural Parkland County,
she is uniquely qualified to serve clients seeking to
buy or sell rural, lakefront and city properties
throughout Alberta, including residential homes
and condos in Edmonton, Spruce Grove and Stony
Plain. “I understand the challenges of living in a
rural area, so that has become something of a
specialty,” Watson says. “But it’s not my intention
to limit myself to one aspect of the business.”

Watson believes that whether they are buying or
selling, she is there to guide her clients on a
journey. “I’m honored to be a part of it,” she says.
“It’s the journey of life, and where someone
decides to live is a huge decision that affects
every aspect of their lives.”

That’s precisely the warm, relatable, down-to-
earth approach that makes Watson’s clients feel
comfortable. She believes that her success as an
agent can be attributed in large part to her
approachability and desire to form strong client
relationships. “When clients can see that you’re a
real person—just like them—it makes them feel
at ease,” she says.

That’s why Watson takes herself on the journey
with every client. She says she experiences the
profound sense of relief clients feel when their
home sells, as well as the joyful satisfaction they
experience when they discover their dream home.
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“It’s all about helping people achieve one of their
biggest goals,” she says. “The clients are just
wonderful. They are hands-down my favorite part
of being an agent.”

Whether clients are upsizing, downsizing,
investing or relocating, Watson provides the
knowledge and expertise to help them arrive at
the next stop on their journey, and takes pride in
assuring every client the utmost in honesty and
confidentiality throughout the process. This
sincere investment in her clients’ best interests
goes a long way in explaining Watson’s healthy
percentage of repeat and referral business.

Watson and her team are also committed to making
a positive difference in the communities they serve.

Over the holiday season, they “adopted” a local
family and provided nearly $1,000 worth of
groceries, staples and gifts. And because they
shopped during a special Superstore gift card
promotion, they earned a number of gift cards to
donate to the local food bank.

Watson also takes time to pursue her passion for
educating her team and others regarding healthy
eating and maintaining overall healthy lifestyles.

Though it seems impossible to imagine any down
time, when it does happen, Watson knows exactly
how and where she wants to spend it. “That’s easy,”
she says. “Curling up on the couch with my kids to
watch a movie with a fire going in the fireplace.”
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