
Top Agent Doug Davidson was one of the first-ever
athletes to finish the IRONMAN® Triathlon World
Championships in Hawaii in 1982. Swimming 2.4 miles
in the Pacific Ocean, cycling 112 miles through the lava
fields on the Big Island and then running a full 26.2 mile
marathon requires unwavering drive and discipline.
Doug has successfully transferred that same drive from
his athletic career to his business career.

Doug first discovered his passion for real estate after
buying and selling million dollar investment properties in
his native country of Canada. Upon his arrival to the U.S
in 1994, Doug set up a thriving seminar business to teach
business owners how to market their products or services
more effectively. After teaching more than 10 years, he
decided to put his skills and knowledge into practice and
become a licensed REALTOR® and Broker. He com -
bined his love of golf and business and started selling golf
course homes. Success followed quickly and in 2003,
with his wife Janice and his son Tyler by his side, he
established The Davidson Group Realty in San Diego, CA.  

Doug has created an efficient boutique-style office with a
dozen accomplished REALTORS®. Based out of Lake
San Marcos, California, Doug and his team serve  greater
San Diego County with a full range of residential real
estate services including home sales, leasing services and
investment properties. 

Doug’s self-described “no nonsense approach” is all
about one thing – selling homes and creating win-win
outcomes for all parties involved in a transaction. “Of the
eight pillars I built my company on, we hang our hat on
integrity,” he says. “We don’t take any shortcuts and we
are very honest. It is what we are known for and we take
great pride in that value. When I hand selected our team
members, they were chosen based on their character, not
their experience. I knew I could always teach the business
of real estate, but I couldn’t teach integrity.”  

One of the many ways Doug has made a name for himself
is by preparing homes for sale. Always a trendsetter, Doug
and his team were staging homes years before the term
“staging” became a buzzword. “The Davidson Group
Realty does whatever it takes to make sure a home is in
top condition before it goes on the market,” Doug says.
“In many cases, our clients have inherited a home and
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they are located across the country or around the globe.
They need an expert who can handle everything to get
their home sold,” he continues. “From replacing carpeting
to repainting the house to estate sales and staging, we step
in and our team coordinates it all and take the stress off our
clients.” 

Perhaps the most unique aspect of The Davidson Group
Realty is their motto: “We do more than just sell real
estate, we make a differenceTM.” Doug and his team
demonstrate this by their commitment to support their
community and military personnel. 

The San Diego area’s strong military presence gives the
team plenty of opportunities to exceed these honored
clients’ expectations. Doug tells the story of a young
Marine who purchased a home with a broken stove. He
didn’t have the money to fix it as he had used up all his
savings buying the home. To show their appreciation, the
Group purchased a brand new stove and had it installed
before he moved in. Doug and his team have also
volunteered to paint homes, move entire houses full of
furniture, raise money, and furnish homes to show their
appreciation for those who serve. “This isn’t something
that we do for good public relations,” Doug says. “We
make the extra effort because we choose to and we’re
motivated to show our gratitude.” 

Doug Davidson

To learn more about Doug Davidson 
with The Davidson Group Realty, 

call 760-644-1994 
email Doug@TheDavidsonGroup.biz 
or visit www.TheDavidsonGroup.biz


