
Adaptability is the name of the
game for Eric Langhjelm. His
entire life has been leading toward
a successful career in real estate. In

university, he majored in English theatre and film. As
an avid runner, he gained experience as a national-
level athlete and a promoter of athletic events. While
they may seem unrelated, these career changes taught
Langhjelm all he would need to be a successful
REALTOR®. He honed his communication skills as
an actor, learned to work with all personality types as
a member of both the entertainment and athletic
industries, and developed endurance and a sheer force
of will through his athletic endeavors.

Then in 2008, he received his real estate license and
embarked a new adventure that might prove to be the
one he was meant for all along. Langhjelm now lives
and works in West Vancouver, a stunningly beautiful
cosmopolitan area bound by a picturesque sea wall
and mountains. About 2.4 million people make
Vancouver their home today, and the city draws
increasingly greater numbers of new residents from
around the globe. The population is diverse, and
Langhjelm’s clientele reflects that. Moving halfway
around the world is not unreasonable in light of
Vancouver’s assets.

“The city is consistently ranked in the top three in the
world as far as livability,” Langhjelm says. “However,
it is arguably the least affordable place to live in the
world, when you consider what you earn compared to
what you pay to live here, but we have a constantly
active market.” Langhjelm attributes this factor to the
city’s top notch public schools and Canada’s
conservative banking and real estate policies, which
ensure that Vancouver real estate is a safe investment.

Although Canada’s real estate market has stayed
comparatively stable during the worldwide economic
downturn, Langhjelm entered the market at a
frighteningly tense time. He and his wife Heather had
a new baby at home, she was on unpaid maternity
leave, and he was trying to build a brand new career.
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“We went from making six figures to not a single
dollar in six months,” he says. “It forced me to get
creative, hustle and begin building that foundation.”
Langhjelm learned in a very real way that anything a
REALTOR® does today will likely take about six
months to pay off. He stayed the course, and once the
wheels began turning, there would be no stopping
him. He achieved top producer status in his second
year in the business and has maintained it since. Now
entering his fifth year in the market, Langhjelm has a
clear idea of who he is as a REALTOR®. The
marketplace perceives him in a certain way, and he
has built a reputation as a knowledgeable, personable,
service-oriented agent—even among other agents. In
the past two years, four active REALTORS® have
engaged him to sell their own homes.

In the past year, the Vancouver market has
undergone a major shift. Now many Chinese and
Persian buyers are relocating to Vancouver, and
Langhjelm is adapting again to meet the expectations
of this new market segment. He realizes the need to
understand the cultural nuances and expectations of
the people who engage his services, so he is focusing
on how negotiations are different outside of Canada.
Langhjelm employs a Mandarin-speaking assistant
and many of his marketing pieces are done in both
English and Mandarin. “We have really ingratiated
ourselves with a certain section of market,” he says.

Langhjelm has the marketing experience and people
skills necessary to close any deal, so he focuses on
being approachable, and on making the process
comfortable for the client. “People want to know that
you’re going to look after them,” he says. “That’s the
part of the approach that is crucial.”
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