
Geoff Grist, REALTOR® at 
Richardson & Wrench in Mos-
man Neutral Bay, is not only a 
seasoned top agent in the area, 
the multi-talented professional 
has an impressive background 
as a cameraman, entrepreneur 
and author. While working in 

television, he covered stories on celebrities such 
as Michael Jackson and Prince 
and went on to write a licensing 
agreement with Hollywood’s larg-
est audio equipment supplier. He 
has also published two success-
ful books. Geoff shares, “My first 
job was assistant sound editor and 
foley artist for Australian feature 
films, which lead me to working 
as a news cameraman for Channel 
10 Sydney before I left and started 
a film production company mak-
ing documentaries for television. 
Then I joined the Australian 60 
Minute TV program as part of the 
camera crew and travelled to more than 100 coun-
tries covering stories on entertainers, war zones, 
presidential tours and famine.” He continues, “In 
my early thirties, I established Audio Sound Cen-
tre in Sydney that serviced the Australian film  
industry with hire, sales and repair of production 
equipment. This business won the coveted ‘1997  
Telstra Australian Government Award’ for best 
small business, and I went on to sell the compa-
ny to Panavision Australia. Then I wrote a book 
called ‘500 Award Winning Small Business Se-
crets’ that sold more than 40,000 copies before I 
started my career in real estate in my early forties.”

With his extensive career accomplishments and 
experience, Geoff provides clients with unparal-
leled real estate services. He notes, “My business 
approach is consultative and long-term. I love to be 
my clients’ real estate agent long before they need 
a REALTOR® by consulting with them for months 
or years to help them achieve their property goals. 

The process is longer, but it is more controlled.” 
He adds, “I educate sellers with a six step process. 
It starts off with understanding what their plans 
are and where they want to go. I have learned that 
the more education I can provide my clients, the  
easier it is to attract and work with motivated  
sellers. That’s why I wrote my second book called 
‘Sold Above Market.’ It educates potential sellers 
on the art of choosing the right real estate agent. I 

find the more informed sellers are 
about the real estate process, the 
smoother the sale and the happier 
the clients, and after all, that’s what 
it’s all about.”

Geoff enjoys that he is able to make 
a difference in clients’ lives one 
house at a time. He says, “I have 
assembled a small team around 
me and have consciously chosen 
to limit the number of transactions 
we do every year to deliver true six 
star services.”
 

In addition to helping a substantial amount of peo-
ple achieve their real estate goals, Geoff is also a 
passionate supporter of Backpack Beds® for the 
homeless. He shares, “After all, I sell homes to pro-
vide clients with shelter, so for every appraisal and 
every sale I donate a Backpack Bed® on behalf 
of my clients. I am always trying to get other real  
estate agents on board, as this is such a worthwhile 
charity. The organization originated in Australia, 
but is now also operating in the United States.”

During Geoff’s personal time he enjoys traveling, 
writing and photography. He says, “I enjoy travel-
ing with my wife, Belinda. She is a travel agent. I 
am also currently writing my third book that is set 
to be released before the end of the year.”
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For more information about Geoff Grist,  
please call 0414 712 021 or  
email geoff@rwm.com.au




