
What started out as simply filling in at
his brother’s real estate agency while
away on vacation, resulted in a career
spanning nearly three decades for
George Pikos of LJ Hooker Darwin.
“I thought it would be a pretty easy
job as I’d come from a background in

supermarkets so I knew all about customer service
anyway. Obviously, I didn’t really know anything about
real estate,” recalls George. But twenty nine years later,
George is a seasoned veteran of this industry. 

He began his career in Property Management and
quickly began building rapport with clients and
customers, and developed a niche in getting properties
for rent. “That led to the opening of a commercial and
industrial sales and leasing department, where I
managed to secure numerous properties in our
management portfolio in the first 12 months,” says
George. “Three years later, I tried my hand at residential
sales, and in the first year I broke records for the number
of listings I had secured but I couldn’t actually sell
anything. I wasn’t confident enough for the first year.
The rest of the sales team didn’t mind, of course, as they
had lots of quality listings they could sell. Eventually, I
realized that selling wasn’t rocket science. Build rapport
and provide accurate information to both clients and
customers so they can make correct decisions. After all,
real estate is not about property – it’s about people.”

Born and raised in Darwin, George’s exceptional know -
ledge of the area is second to none, although he doesn’t
limit himself to just one area. “As a local, many people
know me so I enjoy the benefits of a strong referral
business base and believe I have an advantage over many
of the agents. As such, I can’t limit myself to selling in one
location, so I cover all of Darwin, Palmerston and some
rural areas, as well,” explains George.

With his level of skill and expert knowledge, George
has received many accolades over the years, such as
being ranked #59 among the top sales persons
internationally with LJ Hooker. He was also the winner
of South Australian and Northern Territory Excellence
in Marketing award. He’s a winner with his clients, as
well, known for his happy and positive attitude, and
natural ability to build strong relationships. “People
have taught me that I have knack for listening with the
intention of understanding, rather than listening with the

Copyright Top Agent Magazine

intention of replying. I believe we have two ears and
one mouth and we need to learn to use these appendages
in the correct ratios—or listen twice as much as we
speak,” George says with a chuckle. “Many agents will
talk about market trends, recent sales or their own
personal successes and whilst it’s important to be
personable, it’s more important to listen.”

In his spare time, George enjoys nothing better than
launching the boat and putting out a few crab pots or
going fishing with his children. Dedicated to enriching
the lives of others, George and his colleagues support
SIDS awareness, volunteer their time and efforts to
various charitable organisations such as the Salvation
Army, support local schools and sponsor cystic fibrosis
research on a national level. Personally, George is also
an accomplished Auctioneer and has provided his time
calling many auctions for local charities such as the
Down’s Syndrome Association.

George’s future plans for the business include
expanding on his existing services to include asset
management services to larger corporations.

“I have a genuine desire to assist people with their real
estate challenges,” says George. “I believe the basis of
all wealth is in land, and I have the knowledge and
experience to help everyone from first-time buyers to
investors and property developers realize their objectives
and dreams. I have a passion for this business and I just
want to share it with as many others as I can.”

George Pikos

For more information about George Pikos 
of LJ Hooker Darwin, please visit

palmerston.ljhooker.com.au call 0438 004 800 
or email gpikos.darwin@ljh.com.au


