
“This is a people business. It’s
more than just selling houses,
you’re really changing peo ple’s
lives,” REALTOR® Graeme
Quinn says as he contemplates
his career. He started in this
industry eight years ago when
he was looking for a new path.

Graeme was semi-retired at the time, and thought it was
the perfect opportunity to explore real estate. He always
had it in the back of his mind, having a passion for
people and homes. Although he started during a rough
time in the market, he was able to get through it and
reach the top. Working with Ray White Wynnum/
Manly, he serves Brisbane and surrounding areas,
traveling where his clients need him. It is Graeme’s
focus on people and their needs that has helped him
achieve success over the years. 

“I’m just approachable, and I’m well-trusted in the
industry because I’ve dealt with all kinds of people,”
he explains. When he walks into a room, he has a
smile on his face, radiating his openness and
kindness. Those he works with see he is passionate
about his job, and this makes it easy for them to build
trust. “If you have a real passion and love for the job,
people can see that.” Speaking to his clients, he refers
to them as ‘mate,’ and makes fast friends with all of
them. It doesn’t matter if the client is buying a
$100,000 property or a $2 million home, they are all
equally as important and interesting to Graeme. 

When his clients leave the transaction, they remember
that he was friendly and honest. They often refer him
to their friends and family, which Graeme believes is
a great honour. “It is just so amazing when someone
refers me to their parents or someone close to them,
because it really means that they trust me. I think it’s
a true testament that you’ve done something right
along the line,” he says. They leave testimonials that
attest to Graeme’s service-oriented nature and
communication skills. One recent review read,
“Graeme went above and beyond for us and we can’t
speak highly enough about him. He kept us informed
at all times and was very helpful with our purchase.
Buying a house can be rather stressful, and Graeme
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managed to make the process pretty painless for us.
At all times we felt that he was honest with us.”
Another read, “After a disappointing experience with
another agent, I engaged Graeme and was so
impressed with his professionalism, performance and
results achieved. We had two offers within two days
of the house being listed with him and the whole
process was a breeze.”

It is clear that everyone enjoys working with Graeme;
his skills and service are unparalleled in this industry.
He has a strong passion for real estate, and devotes
most of his time to it. But he also spends time
supporting various local causes and community
events. He volunteers as the auctioneer for different
charity events throughout the year, and also supports
a couple of local sporting clubs. 

For Graeme, it’s all about going that extra mile for his
clients during and after the transaction. He often sends
past clients gifts on their birthdays or anniversaries,
and keeps in touch frequently. Although this requires
more time, it doesn’t feel like extra work for him
because this is truly what he loves to do. “I just have a
real passion for meeting people and being able to help
them. It’s very personal, because everyone has their
reasons for selling or buying a house, including ill -
ness, job changes, or children. These are life changing
moments for people, and it is so satisfying to help
someone change their life.”

Graeme Quinn

For more information about Graeme Quinn of
Ray White Wynnum/Manly in Brisbane, QLD,

please call 0431-470-276 or email
graeme.quinn@raywhite.com


