
Since he was 15 years old, J.P. Chartrand
knew that being a business owner was in his
future, but he wasn’t sure exactly which
industry it would be in. Real Estate turned out
to be not only the perfect way for him to earn
a living, but it also allowed him to make a
difference in his community, something that
was equally important to him. “When a good
friend of mine got his license, it just clicked
with me and I did the same at age 21.” 

After spending a year at Royal LePage,
Chartrand was recruited to join Ottawa’s top
condo sales team at Sutton Group Premier
Realty. “I love the fact that they are a smaller
boutique company with a family feel. I’m
very close with the owner, who is not only
present, but willing to help out his agents
anytime to help get the deal done. Not many
Brokers will do that for a new agent. The
support system here is phenomenal.” In his
first year on the condo sales team, they
became the top producing team at the
company. 

A year and half ago, Chartrand struck out on
his own and quickly rose to the top, becoming
one of the top five agents at his brokerage, a
feat that is even more remarkable considering
that Chartrand has spent no money marketing
himself, and has operated a strictly referral
based business. But all of that’s about to
change in 2015, when Chartrand will im -
plement a comprehensive marketing plan to
take his career up to the next level.” I’m
investing heavily into marketing and bran -
ding myself, with the goal of doubling my
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sales in the next year. I’ve been fortunate to
have built such a strong referral based
business, but now it’s time to really formalize
my business model and build a strong
foundation that will allow me to grow for
years to come.” 

His areas of expertise are Ottawa’s Luxury
Downtown Condominium Market, Orléans’
booming residential sector and citywide
investment properties. He’s represented some
of the country’s judicial elite at the Supreme
Court level, members of Parliament and top
CEO’s. “My business is all about building
relationships with my clients and my
community, it’s important to get involved.” 

For Chartrand the sky is truly the limit, and if
his past few years is any indication, his
remarkable rapid success will continue.
“This is an exciting business to be in. I wake
up every morning excited to see what the day
will bring. I’m not in business to make a sales
commission and then never hear from that
client again. I genuinely care about my
clients and I constantly strive to develop
lasting and mutually beneficial relationships
with them.  In this business that’s the only
way to truly be successful.”
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