
Jason Leary, co-director and 
REALTOR® at Professionals  
Freedom Realty in Upper 
Coomera, Australia, has be-
come a leading agent in his 
area, and his journey to suc-
cess has been nothing short of 
magical. The esteemed magi-
cian turned real estate agent 
shares, “I was a professional  

magician and decided to move from New Zealand to 
Australia after performing in a magic show in 1988 
at a world expo. I was a member of The International  
Brotherhood of Magicians, which is the same orga-
nization many accomplished magicians are a part of 
including David Copperfield.” After his career as an 
entertainer, Jason moved on to work in radio and tele-
vision in Australia. He explains, “I worked for a num-
ber of media outlets including the Australian Radio 
Network and Channel 7, the largest television network  
in the country. While working in radio and TV, I 
was involved in a number of departments including 
marketing.”
 
Jason’s artistic background paired with his business 
mindset has complemented his real estate career. Jason 
says, “I grew up with my family being involved in real 
estate in Sydney, so I had some knowledge about the 
industry and decided to pursue being a REALTOR®. 
Coming from a business and a creative background, 
I enjoy negotiating deals and marketing homes. Two 
books that I encourage our team to read are ‘NLP’ by 
Steve Andreas and Charles Faulkner and ‘Harvard  
Business Essentials Guide To Negotiation.’ He adds, 
“My radio and TV background helps me develop 
strong marketing materials for properties on a variety  
of mediums. My company focuses significantly on  
social media marketing. Facebook is dominant in this 
area. About 90 percent of our buyers use Facebook, 
so we make sure to utilize that reach. However, refer-
rals and repeat business makes up the majority of our 
clientele.”
 
In addition to being a prominent real estate agent in his 
area, Jason and co-director Sandra Blake have become 
leading members of GenNow within the Professionals  
Group. Jason notes, “Professionals has been around 

since 1976 and has over 255 offices in Australia and 
New Zealand.” He continues, “We primarily serve 
the northern Gold Coast in Queensland, Australia. I 
am fortunate to serve a variety of clients. There are a  
multitude of different styles of properties in our area. 
We work with small townhouses, acreage estates and 
million dollar waterfronts. The infrastructure is phe-
nomenal here. A lot of people like the Gold Coast  
because of the beach, high rises, theme parks and close 
proximity to Brisbane City.”
 
Clients appreciate that Jason is genuine, trustworthy  
and knowledgeable. He has received a substantial 
amount of five-star reviews highlighting his excel-
lent customer service. Jason says, “Real estate is more 
about establishing relationships than selling properties. 
It is important to build rapport with clients and develop  
a level of trust. I genuinely care about my customers 
and look out for their best interest.”
 
When Jason is not helping others achieve their home 
buying goals, he gives back to the community and  
enjoys watching rugby union and UFC (Ultimate Fight-
ing Championship). He says, “Our company supports 
the Animal Welfare League of Queensland, which  
rescues animals and helps them find new families. We 
also contribute to the National Breast Cancer Founda-
tion from each sale we make.”
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For more information about Jason Leary, please call 
0417 632 684 or email jasonl@professionals.com.au


