
Jonathan Marlow, entrepreneur 
and REALTOR® at Xceed Real 
Estate in Morley, Australia, 
has not only become a leading 
real estate agent in the area, he 
has also integrated his industry 
knowledge and coaching skills 
into a second company that has 
complemented his business ap-
proach. He shares, “I own and 
operate a real estate agency as 
well as a training and coach-
ing company that provides li-
censing courses. I teach the 
classes while still selling real 
estate.” He continues, “It is im-
portant to understand how the 
brain and psychology works in  
conjunction with sales, nego-
tiation and listing and selling 
strategies. This information is 
helpful when structuring con-
versations with clients so they hear the conversa-
tion in a way that will enable them accept and adopt 
the messages being conveyed. Typically, people tell 
clients what they want to hear to get the job done, 
whereas I stress using certain skill sets to com-
municate to the buyer so they understand how the  
message applies to them. In my training classes, I 
highlight the importance of focusing on the skills 
around the process itself rather than marketing 
yourself as an agent.” 

Jonathan’s business philosophy has proven to be 
successful, as he has had a seasoned career in real 
estate for 21 years and is recognized as being in the 
top 5 percent of REALTORS® in Australia. The top 
agent knew early in life that real estate was his call-
ing and notes, “I started working in real estate when 
I was 26 years old, but I became interested in the 
industry when I was 15 during a work experience 
program through school. It took me another nine 
years to find my way to real estate from that point, 
but I had the goal set in motion when I was young.”

Most of Jonathan’s business consists of repeat clients 

and referrals, and he serves a  
variety of clients all over the 
Perth metro area. He says, “I 
specialize in first-time and sec-
ond-time home buyers. Due to 
the geographic area, small to 
mid-size developers has be-
come my business niche.”

In addition to his impressive 
real estate expertise, clients  
appreciate Jonathan’s honesty,  
reliability and integrity. He 
shares, “Clients can trust me 
and know what I say is hon-
est. If my team and I say we  
are going to do something, we  
deliver. I emphasize that your  
values should remain con-
stant and not shift according to  
financial gain.” Jonathan adds, 
“I enjoy working with a diverse 

range of clients and building long-lasting relation-
ships. I may not see clients for a few years until I am 
helping them with their next transaction, but when 
we meet up again, it is like catching up with old 
friends. I get paid to work with my friends and help 
them achieve their goals.”

When Jonathan is not helping clients in real estate,  
he devotes a significant amount of time to the  
community and enjoys spending time with fami-
ly, playing tennis and swimming. He says, “Our 
company established a charity called Friends of  
Autism. We raised money that helped build a  
resource center for children with autism and  
enabled the kids to have access to the center for 
free. Our involvement with the organization en-
abled our company to win the state and national 
awards for community service within the real es-
tate industry for two years in a row.”
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For more information about Jonathan Marlow, 
please call 0413 833 332 or  

email jonathan.m@xceedre.com.au




