
They say if you can persevere
through the tough times in life,
you’ll build the character and
strength to be successful in what -
ever you choose to do. That’s
definitely true for Jordan Stephens,
of Sutton-Benchmark Realty, Inc.
With a lot of hard work and
dedication, Jordan found a way to

turn his lifelong interest in real estate into a solid
business for himself in just a few short years. 

Now serving a vast geographic area covering Sudbury
and Espanola to Massey and Manitoulin Island,
Jordan tells how he got to this point. “I grew up in a
poor household, where if I wanted to do anything at
all, I had to do it on my own dime,” recalls Jordan,
which meant he had to sell his car in order to enroll in
real estate classes. “Soon after I received my license
in 2012, my mom passed away. It was certainly a dark
time in my life as I was very close to my mother, but
I had to keep my head up and on track if I wanted to
succeed.” 

Determined to make it, Jordan hit the ground running
and had over 40 transactions in his first full year of
business. “I didn’t have a sphere of influence around
me, or even business associates or contacts when I
first started. I built my business organically by finding
small niche markets, but primarily through online
marketing,” says Jordan, who earned the President’s
Gold Award in his first year in real estate. “I was one
of the very first agents in my area to utilize Facebook
to its full potential for my business. I was setting
trends at just 21 years old.” 

Jordan’s business continues to grow exponentially. So
much so that he recently formed a team out of
necessity. “In 2013, I did over 40 transactions, and in
2014 I did around 60,” Jordan says. “This year I’m on
track to do about the same, so I got to the point where
the next logical step was to bring in a buyer’s agent
and a client concierge so I can start exceeding 75-100
transactions per year.” 
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Jordan’s young energy and easy going attitude have
also played vital roles in his success. “I’m personable
and easy going, not pushy. I want to make sure
everyone is comfortable during the process instead of
rushing them to sign on the dotted line. I’m very laid
back but I get the job done.” 

Jordan’s clients would certainly agree with that
statement. His unique approach to each client and
transaction results in everyone receiving customized
personal attention. “I meet so many different people in
this job and I have to learn how to meet their individual
needs. It varies so much from client to client, so it’s
always a learning curve for me,” Jordan says.   

Excited about his newly-formed team, Jordan’s future
plans include tapping into higher end markets while
continuing to provide excellent customer service. “I
just want to keep growing, learning, and exceeding
everything I’ve accomplished so far.”  

There’s no doubt Jordan will achieve his goals,
regardless of any bumps in the road. “I live by this
quote from Steve Jobs: ‘Sometimes life hits you in
the head with a brick. Don’t lose faith.’ This has
happened to me several times,” says Jordan. “But I
always stay focused.”  
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For more information about Jordan Stephens 
of  Sutton-Benchmark Realty, Inc., please 
visit www.jshomes.ca, call 705.805.9059, 

or email jstephens@sutton.com


