
Licensed when he was just 18 years
old, Martin Mazza now has nearly 30
years of experience in real estate. Over
the years he’s watched the industry—
and his role in the business—evolve,
while always staying at the forefront
of those changes. Early in his career,
Martin recalls being the sole source

of information for anyone looking to purchase a
home. “REALTORS® were the gateway to the infor -
mation,” says Martin. “Today, everything is available
online 24/7. We’re not the main source of information
anymore, but we’re more involved than ever. And we
have to make sure we deliver in a timely manner
because clients want information quicker, and are
making decisions quicker, too.”

As a Sales Representative and leader of The Mazza
Team at Royal LePage State Realty, Martin strives to
exceed client expec tations with each and every trans -
action. “With all my team members, I really stress that
we aim to over-deliver and exceed expec tations, and
when we do that, the rest will fall into place,” says
Martin. “The team concept has really helped us grow
and has allowed us to offer a higher level of customer
service. Each one of us chose to be part of this team and
part of each other’s support system. No one is trying to
do everything by themselves and that has helped us
grow immensely.”

Highly-regarded and remembered for their excellent
customer service, Martin and his team are members of
the 2014 National Chairman’s Club within Royal
LePage, and take pride in guiding their clients through
the entire transaction process from beginning to end.
“We’re there with our clients every step of the way,
from reco mmending improvements and making re -
pairs, to the day they get their keys,” says Martin. “We
care about the outcome—we’re always looking at the
big picture. It’s not just a single transaction for us, every
deal is taken on with interest and care and our clients
always remember the way we took care of them.”

After all these years, it’s precisely that client satis -
faction that is most rewarding to Martin. “Twenty
eight years deep, I still love working with people and
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being a problem solver. The relationships I’ve made
are the best part of this job. Seeing how happy our
clients are and how our service is appreciated when
they’re in need is our reward.”

While his business keeps him quite busy most days,
Martin enjoys spending time with his three children,
traveling and vacationing on St. Pete Beach in Florida.
He also devotes his time to coaching a local girls’ soccer
team. Within Royal LePage, Martin and his team
support a local women’s foun dation. “We donate money
from every transaction to the foundation. Locally, we
commit to another women’s shelter called the Interval
House. We host food drives and donate money to help
them survive as a non-profit group.” In addition, Martin
and the team sponsor many local amateur and kid’s
sports teams and host fundraising efforts for Big
Brothers Big Sisters. 

Martin looks forward to growing his team with like-
minded people in the future and continuing to evolve
with the industry. “We’ll bring on more professional
people who take the job very seriously in order to
grow. As long as I feel good about what I’m doing,
we’re going to keep plugging away,” says Martin.
“This is such an interesting business and after all this
time, I still love being a part of it. I’m really fortunate
to be in the position I’m in and to have helped so
many people over the years.”
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