
Following in the footsteps of his
father, Matt Scarce is a second
generation real estate professional
who has been in the business
since 1987. As he always had an
interest in real estate, Matt was
eager to join the family
business fresh out of school and
learned a great deal about the

industry by shadowing his dad. “I am really grateful
for the opportunity my father gave me,” says Matt. 

Today, Matt is the Director of Scarce Real Estate where
he and his colleagues serve the eastern suburbs of
Adelaide in South Australia. Matt excels at representing
the eclectic mix of properties in the area he was raised
in and knows extremely well. 

Recognised and highly-regarded for his professionalism,
Matt takes pride in the small boutique agency he has
further established, which allows the team to provide
service with a more personal touch. “We are very much
a family-related business, so it’s important to us to
maintain close relationships and work one-on-one with
our clients,” Matt says. 

Thanks to the personal relationships the team has with
everyone they work with, Scarce Real Estate has a
solid reputation for their honest approach to the
business, frequent communication, and ethical stan -
dards and practices. “We get a lot of referrals due to our
customer service and regular communication. We are
very mindful of keeping clients up to date all through -
out the transaction process,” says Matt. “We are always
honest and upfront with them so they can move
forward with the right information. Really, we just treat
them the way we would want to be treated.”

Matt’s way of conducting business has certainly paid
off. Scarce Real Estate has previously been the
recipient of the Local Small Business award after being
a finalist for several years. In addition, Matt has also
been placed in the Top 5% of agents in Australia and is
already well on track to exceed this year’s sales target,
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thanks to his team and in particular, his sales partner,
Grace Centofanti. “Grace’s assistance is invaluable, as
I wear a number of hats within the business,” says
Matt. 

Although he is proud of the team’s accomplishments
as a whole, even more rewarding is the thrill a vendor
gets when the sale result is above expectation. “Meet -
ing and dealing with a lot of different people is one of
the best things about this job, and nothing is better
than seeing clients happy and excited at the end of the
sale process.”

When he’s not busy at work or spending time at his
children’s sporting activities, Matt enjoys golfing and
watching football to relax and recharge. In addition,
he and his colleagues at Scarce Real Estate support
local schools, sporting clubs, and childhood cancer
awareness charities. 

In the not too distant future, Matt hopes to add to the
sales team in order to take advantage of their increasing
market share. “We have recently restructured our Prop -
erty Management Department to assist with the growth
of our portfolio and later, we’ll take on a few more
sales people to grow that department too. We’re going
to have a lot of work coming in from a sales point of
view and we’re really looking forward to it.”

Matt Scarce

For more information about Matt Scarce of Scarce
Real Estate, please visit www.scarce.com.au, call

0411.185.205 or email matt@scarce.com.au


