
She’s got a creative energy that won’t
quit, a sphere of influence dating back to
the days before Canada was Canada, and
she’s a natural with so cial media. It’s no
surprise that Nicole Ta and Real Estate
were meant for each other. 

An agent with Coast Realty Group in Nanaimo, Nicole
is a 7th-generation Nanaimoite—her mother’s family
came here on the Princess Royal to work with the
Hudson’s Bay Com pany in 1854. Nicole’ s ties to the
community have grown along with her. She purchased
a home at a very young age and then a restaurant. She
earned a diploma in interior design at Vancouver Island
Uni versity, which she put to use at a local firm de -
signing show suites for Real Estate sales. In every
endeavor, she increased her contacts. 

“From a younger age,” she says, “I was into housing in
all its aspects, as both my grandfathers were builders.
After a while, it was a natural segue for me to go into
Real Estate.” Now that she’s made the transition, it’s an
absolutely natural fit. January 2015 marked her fifth year. 

With Nicole’s unique background in interior design and
additional skill as a photographer, she provides services
that range from staging and photo graphy to color
consultation after a purchase. “You have to have a
vision when you work with clients,” she says. “They are
the business, their goals become my goals.”

In the middle of a generation of tech-savvy young
buyers, Nicole uses social media marketing as if it were
second nature. Twitter, Face book, Pinterest and
Instagram, along with her very strong web presence,
have helped her build a business that is mostly referrals
and repeat clients. New listings rep resent about 65
percent of her business. 

Maintaining client relationships takes effort—but Nicole
is huge on effort. For Christmas she designs her own
custom calendars using photos she’s taken at work during
the year. Last year’s theme, for example, was Real Estate,
so she snapped her clients’ homes, backyards, and day-to-
day scenes in Nanaimo. She personally delivers a
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calendar to each client. She also handwrites greeting
cards, meets clients for coffee or lunch, phones them and
stops by to see them. She even brings a bottle of
champagne (or something tailored to the clients if they
don’t drink) to the closing for their new house. “Two
years down road, if your relationship is still building,”
she says, “they’ll refer friends, family and children. You
become their go-to person for Real Estate.” 

After being in the business only two years, in 2012
Nicole was voted Most Professional REALTOR® by
her colleagues at Coast Realty Group—the youngest
person in the company to receive that honor—and won
the Top Sales Award in March that year as well. She’s
also been in the top 20 for sales in Coast Realty Group
Nanaimo and Lady smith offices in 2013 and 2014.
“I’m proud that I’ve been able to make it onto the list
and stay on,” she says.

Nicole puts her all into creative endeavors as well as
work, having fun with photography on Instagram,
where she can “blog” through images, rather than words.
She’s also on the board as treasurer of the Harbour
City Photography Club and donates to Habitat for
Humanity’s “Raise the Roof” campaign. When Nicole
Ta has a vision, she makes it happen—and for her,
Real Estate is the best thing yet.
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