
With a successful career working
in direct sales, Pam Behnke-Van
Hoof wasn’t sure about leaving the
home-based business she loved
when approached by her good
friend Dari Weber two years ago to

get her real estate license and form a partnership.  “I
had a misconception about what real estate was all
about, but the more we discussed the possibilities,
the more I saw the potential.” Before long the duo
had leased new office space and joined the Coldwell
Banker Coburn Realty family. The timing was
perfect. The team operates a satellite office for the
brokerage in Petawawa and have quickly made a
name for themselves as a top producing team.

The key to their success has been the duo’s
comprehensive approach to customer service for both
buyers and sellers. “We really try to go above and
beyond when it comes to listing a property. Dari is a
wonderful home decorator and my background is in
fine art and marketing, which has been very useful
when it comes to getting homes show ready. We do it
all, everything from small decorating touches to
completely furnishing an empty space. It can be labor
intensive, but it makes a world of difference.”

Pam notes it is important to the pair that their online
presence leaves a visual impact with potential buyers.
“We strongly believe that either price or pictures will
get potential buyers in the door, so if that’s not
happening, there’s a problem with one of the two. We
want every property to have personality and that
inviting feeling that families are looking for.”

Their knowledge of the area and ability to discern
client needs is of particular benefit to their buyers.
With Petawawa being a military town, the pair have
many buyers visiting who have already done a ton
of research online and come to them with a list of
homes they would like to see. The duo takes their
client’s wish list, notes what they’re attracted to and
offers additional choices as well as information
about things the buyers may not have considered
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like school or sporting districts, internet options, or
town services vs rural options. 

“For all of our clients, constant and honest
communication is the key. We want clients to be
comfortable throughout the entire process. They can
ask us anything and we try to make ourselves
available to them as much as possible.” Pam adds
the pair are there for their clients even after the
transaction is over. They keep in touch and offer to
help them with anything they might need.

Pam and Dari would like to expand upon their
remarkable success in the future, but it is the
gratification they feel helping their client’s real
estate dreams come true that will always be their
greatest reward. “Helping some one through the
process of purchasing their home, whether it’s their
first or one of a dozen, is a great feeling. I’m a firm
believer that there’s a perfect buyer for every house,
sometimes it takes a while but by listening to your
client’s needs and wants, you can weed out the
clutter, and find the perfect home.”

Both women love a challenge and both have a
passion for what they do. Pam says it has been a joy
having Dari as a partner as they both look forward to
many more years helping people together. She is
grateful to her partner for offering her a wonderful
opportunity and the perfect career change.
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