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Peter Ng, Team Leader of KORE
Real Estate Team at CIR Realty, got
his start in the industry back in 2002,
as an investor and in home-building
and real estate development. He
obtained his real estate license in
2005, and found that he actually pre -
ferred the REALTOR® role more so
than that of a builder. After forming
a team several years ago, Peter’s role
has evolved even further as he
mentors and trains new agents. It’s a
role he’s comfortable in, and even as
an associate broker, he prefers to
guide new agents in their careers,
rather than oversee an entire office.

Peter and his team serve Calgary
and surrounding areas such as Air -
drie, Cochrane, Chestermere and
Okotoks, with plans underway to
expand into British Columbia. It’s
the team model, Peter says, “That
allows us to give more value to our
clients because we specialize in
many different areas to make sure
they get the best possible represen -
tation and customer service. Some
agents focus on certain areas of the
city, and others specialize in condo -
miniums or new home sales. I like
having my team members choose

areas they’re really good at and
focus on that.” 

Clients have come to rely on the
KORE Real Estate Team for their
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impeccable attention to detail, says
Peter. “We give as much attention as
possible to our clients and we strive
to be the REALTOR® that’s with
them from beginning to end. If any

issues come up, we deal with them
immediately. That’s the type of ser -
vice we want to provide our clients.”
Clearly, that philosophy is working.
The proof is in the referrals and
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repeat business. “We really feel clients
have to come first. No matter what
kind of marketing we do, we know
the best form is word of mouth,”
says Peter.

Keeping the business techno log ically
current is another way Peter runs his
team effectively and effic iently.
“We’re advocates of technol ogy and
have embraced every app and soft ware
program out there in order to give the
best service. It allows us to do what
we’ve always been doing, just with
more precision and effectiveness.”
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Recognized for his achievements with
various sales awards, Peter says, “The
awards I’m most proud of are the ones
we’ve received for mentoring. “That’s
more my role these days and I really
enjoy that. I train my team to the
highest standards possible.”

Although there are many rewarding
aspects in real estate, Peter says,
“Helping our clients have a successful
transaction is the most rewarding. We
realize that purchasing real estate is
one of the biggest and most expensive
decisions our clients will have in their

lifetime and we don’t take that lightly.
We want everyone to be happy with
their purchase at the end of the day.”

Equally rewarding is the charitable
work Peter does outside of work. He
is a big supporter of Habitat for
Human ity, sponsors various multi-
cultural associations and is involved
with the local chamber of commerce.
He takes advantage of any spare time
he has by golfing and attending wine
tasting events when possible.

Peter has big plans for his business



Copyright Top Agent Magazine

in the near future, including expan -
ding at a rate on pace with the city.
“Calgary is a city that’s maturing
and ever-changing. Having person -
ally witnessed the rapid growth of
Calgary in the last decade, I recog -
nized early on that a successful real
estate team needs to continuously

adapt, innovate and grow. We also
plan to expand our sales and
marketing services to serve even
more home-builders and real estate
developers,” says Peter. “Our goal
is to be the premiere local real estate
sales and marketing agency in
Calgary.”

FOR MORE INFORMATION ABOUT PETER NG OF CIR REALTY KORE
REAL ESTATE TEAM, PLEASE VISIT WWW.KOREREALESTATE.COM
CALL 403.617.2088 OR EMAIL PNG@KOREREALESTATE.COM

“OUR GOAL IS TO BE THE PREMIERE LOCAL REAL ESTATE
SALES AND MARKETING AGENCY IN CALGARY.”


