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Information can be the most powerful tool
in real estate. Robert Preece (Broker) with
Coldwell Banker Momentum Realty,
Brokerage in St. Catharines, Ontario keeps
his eye on the future and is always on the
lookout for new strategies and innovative
ideas that will move his business forward
and provide the best experience for his
clients. He and his Team are positioned as
#1 with Coldwell Banker in Niagara and
are positioned in the Top 2 for the Niagara
Board out of over 1,000 REALTORS®*.
Consistently ranked as a top performer
Robert has earned the prestigious
President’s Premiere Award for sales in
2011 making him part of the top of 1% of
all Coldwell Banker REALTORS® and
Brokers in Canada.

The key to Robert’s success can be attributed
to his tenured affiliation with Todd Walters
and the Platinum Real Estate Group based out
of Atlanta, GA. “I was searching for a new
business direction and was impressed by the
program and the coaching process,” he
explains. “After I opted in, business
skyrocketed.” The program incorporates
cutting edge strategies and platforms to
leverage business as well as marketing tools to
make the most of already established avenues.
“I am only using a fraction of what is
available.”Robert says. “With just these few in
place my business has grown exponentially.”

Part of his plan includes being adaptable to
a number of property types and to differing

local markets. “Our business line is very
diversified.” Robert explains. “We have
contracts with several lenders to service
short sales and foreclosures, Outside Agents
for first-time home-buyers and mid-range
clients, and are the only Coldwell Banker
REALTORS® representing the luxury
“Previews International” Brand in the
Niagara Peninsula.” Only the most
exclusive REALTORS® and Brokers with
an established history of sales, marketing
and service are able to represent the
Previews International brand, the same
reputation that has also earned him a place
within the Platinum Group. He is the only
Member in the Peninsula of this elite group
of just under 200 Top Level REALTORS®

and Brokers in North America.

With this full array of listings and training in
each category, Robert and his Team are very
dynamic and represent a wide range of
products. “The Peninsula has many different
cities and economic qualities neighbourhood
dependent,” says Robert. “We are able to
leverage ourselves according to the market
and can quickly adapt to new changes or
developments. We are one of the few
groups with this kind of flexibility.”

Robert attributes this flexibility in large part to
his utilization of the team concept.
“Communication is the fundamental flawwith
most REALTORS®.” He says. “Gone are the
days when you could be a Lone Ranger and
handle everything on your own. Expectations
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for response times have gone up. As an
example; a few years ago the expectation on
email response was two hours, now it less
than fifteen minutes. The group dynamic
provides you with the opportunity to keep up
with these expectations and deliver on what
each client is looking for.” Each team
member has their own role and there is
always someone available to answer a
question or respond to a client.

The response to this system on the client side
has been a positive one. “Our approval rate
is close to 90% according to our feedback
surveys.” says Robert. It’s a fantastic
number, but we are always looking for ways
to improve and to increase that number.” His
philosophy towards his clients is to give them
the power in the relationship. “Part of our

strategy is that real estate clients want to be in
control of the process,” he explains. “We
give them the tools and the information that
they need to take that control and make
choices rather than having the REALTOR®

drive the process.” Their clients have the full
support of the entire Team throughout the
process and at the end of the transaction they
can walk away feeling confident in the
decisions they have made.

Robert’s drive to find the latest strategies and
techniques has proven beneficial to both his
team and his clients. In a few short years he
has built his business from the ground up and
has already achieved the highest level of
success. There’s no telling the heights this
team will reach, but it is certain that success
will follow.

Robert Preece’s philosophy towards his clients
is to give them the power in the relationship.
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To learn more about

Robert Preece

visit www.robertpreece.com,

call 905-935-8001 or email

robert-preece@coldwellbanker.ca


