
While many agents go to great
lengths to market properties and
make sure they have a strong
presence online, Stacy Vermeire has
made her mark in the real estate
world by simply getting back to the
basics. A sales representative at
RE/MAX Lakeshore Realty Inc.,

Brokerage, Stacy believes it’s something that’s helped
grow her business from the ground up. “This is a
profession highly driven by marketing, we market
ourselves, our services and our listings but I remain
focused on the people because at the end of the day
those lasting relationships are what matter most in
building a lasting career in the ever-changing real
estate industry,” says Stacy. 

It all started in 2007, when she went to school and
received her diploma in Architectural Technology
and Residential Design & Drafting, which qualified
her to be a home inspector and apply for the license
to design and draft building plans. While studying,
she also took the real estate licensing courses and
obtained her license shortly after graduating. With a
genuine love for people, Stacy felt that real estate
was a perfect fit.  

Although she struggled a bit in the beginning, today
you’ll see that Stacy has come a long way since her
early days in real estate. Focusing on residential resale
in Northumberland County - an area she’s grown up
in—Stacy has greatly benefitted from her drafting and
design background. “I knew in order to be taken
seriously as a young, single mother I had to know
what I was talking about. I have the ability to look at
a home very differently than another agent might; I
recognize the structural components of a house from
footing to roof vent and I can point out key factors
worth bringing to my clients attention. It makes my
credibility much stronger in the eyes of a consumer.” 

In addition to being an expert in her field, Stacy’s
clients remember her for being honest and trust -
worthy, a fearless negotiator putting their needs first
and her all-around casual attitude. “I’m a very down-
to-earth person,” says Stacy. “People want to work
with someone they can relate to. There’s a lot of self-
promotion in this business and that’s ok but no one
wants to hear how great you are. They want you to
SHOW them!” As for the way she runs her business,
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Stacy says, “I just try to avoid distractions. What
everyone else is doing is irrelevant to me; I’m just
focused on my business and my clients.”

Her strategy has worked well. From 2009 - 2013, Stacy
received the 100% Club Award every year and in 2014
she was the proud recipient of the RE/MAX Platinum
Award. She was also named among the Top 30 Under
30 in Ontario for 2013 and 2014 by RE/MAX Integra
and ranked 7th in listing sales by the Northumberland
Hills Association of REALTORS® in 2014. 

Away from the daily tasks of running her business,
Stacy relishes time spent with her husband and two
daughters, whether boating on Rice Lake at her
family cottage, traveling or attending their daugh -
ters’ sports activities. Stacy also spends time with
her loving parents who have stood by her side since
day one, supporting her and encouraging her to
chase her dreams.

Giving back is also a priority so she takes time to
assist those in need, preferring to do it on a one-on-
one basis. She is a sponsor for the Cobourg Jr.
Hockey team and a director on the board for Cobourg
Non-Profit Housing Corporation. “It wasn’t too long
ago that I was a single mother living in rent geared to
income housing so it’s important for me to give back
to the organization that helped make it possible for
me,” Stacy said. 

As for the future, Stacy is focused on working for
herself. “I plan to change some procedures and put
systems in place to manage the business so I can be
as organized as possible to serve my clients to the
best of my ability in years to come.” 
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For more information on Stacy Vermeire of RE/MAX
Lakeshore Realty, Inc., Brokerage, please visit
www.youronlineagents.com/stacyvermeire call
905.373.7653 or email stacyvermeire@gmail.com 


