
After working in his family’s
business for almost 20 years,
Stefan Cormier was ready for
a change. “I had always been
in positions involving sales
and customer service, and
knew I liked dealing with
people,” he says “I always
felt a career in real estate
would be exciting and re -
warding, so I registered for
the course in March 2009 and

and I’ve never looked back.” It was a great decision,
as Stefan quickly became one of the top RE/MAX
agents in the area.

Now Stefan serves Saint John and the surrounding
communities — anything within a half-hour radius —
with residential real estate services. “There are a lot of
young people and families moving to the area to work
for large industrial companies,” he explains. He is
also starting to an enjoy an increase in referral and
repeat clients. 

Every day in real estate is an adventure, and that’s
what Stefan loves about it. “It’s not just a job for me,”
he says. “I like the people and the properties and really
just enjoy every bit of it. I’m very hands-on and enjoy
doing everything myself,” he continues. “I don’t wait
for the phone to ring. I’m a go-getter. Anything I do, I
do 110%. There’s no doing it halfway.”

Stefan is proud to say that in the six years he’s been
an agent, he hasn’t had a single unhappy client. “I
develop friendships with my clients and keep in touch
with them several times a year through different
channels,” he says. 

He has been receiving recognition for his success
since his first year as an agent. “I’ve consistently been
a part of the 100% Club, and this year is the first year
I received the Platinum Award.” He is also a past
Director of the St. John Real Estate Board, an elected
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position he held for five years. He credits his family
with being understanding and tolerant of his long
hours and unpredictable schedule. “I definitely
wouldn’t be where I am without their support.” 

As much as he appreciates the awards and recognition,
there’s no award that equals the satisfaction of a happy
client. “Seeing how excited my clients are when they
purchase a home or sell their home and move on to
something else is very rewarding,” he says. “It’s one
of the biggest things they’ll do in life and it’s my job
to make it smooth as possible.” 

Staying active and visible in the community is
important to Stefan, both personally and pro -
fessionally. “I do a lot of volunteer work and help out
when I can,” he says. That includes coaching and
managing his kids’ sports teams, as well as being the
Vice President of a local men’s softball league. He is
also the Director of the company’s annual RE/MAX
auction, which raises more than $20,000 each year. “I
like to take on a leadership role in everything I do,”
he adds. 

Looking to the future of his business, Stefan sees
almost unlimited opportunities for growth. “I’m at the
point where I need to bring on some team members to
keep my business growing,” he says. “I’d like to
expand and bring on some new REALTORS® who are
just starting out. My son who just graduated has also
expressed interest in getting into real estate; that’s
exciting for me.” 

When he’s not busy with his jam-packed schedule,
there’s a good chance you’ll find Stefan playing
hockey or softball, or taking his family to a Canadiens
or Blue Jays game. 
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