
For a guy whose favorite pastime is his
job, it’s not hard to believe that Re/Max
Realtron Realty’s, Tav Schembri, has
become the No. 1 sales agent in Peel and
the 11th ranked REALTOR® in all of

Canada based on volume of sales. It’s also not hard to
imagine that Tav is a member of the Re/Max Platinum
Club and Chairman’s Club (reserved for those who
achieve more than $500,000 in commissions) or that he
was nom inated as the Best REALTOR® in 2013.

A fact that might be a little harder to swallow is that Tav
has achieved all of this and more despite only being a
REALTOR® in his first full year in 2013. In 2009, Tav
was involved in an accident which resulted in the loss of
use of part of his hand. It was at that time that Tav took
his business know-how and client relationship skills and
embarked on a new career.

“My very first deal I did was a $7 million deal,” says
Tav, who serves the majority of Caledon, as well as the
GTA. “I represented both the buyer and seller. I do a lot
of dual representing.”

While a $7 million sale right off the bat is nothing to
sneeze at, it pales in comparison to the record breaking
$50+ million, 98-acre farm devel opment property Tav
closed just a short time later. “It was a weird thing,”
explains Tav. “I was working in my office and these
builders came in and were inquiring about the area.” 

Although Tav is new to working in the industry, he’s
familiar with real estate as a whole having been
involved in the industry dating back to the many
investment properties he’s had over the years. He leans
on that experience, as well as the many contacts he’s
made through his previous business ventures.
Competitive in many sports, the Squash Instructor
finds the sport has made a major impact on the way he
approaches tasks. Quick decisions while doing your
homework is key to success.

“A lot of my current clients were previous customers,”
Tav says. “You can make the transition to the higher
levels of real estate quite quickly and I had experience
which speeded things up.” Confidence in yourself
places the client at ease.
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In addition to his experience and who he knows, Tav takes
the time to ensure he’s prepared and most, importantly,
honest with every one of his clients. “Placing the correct
information in front of buyers and sellers makes my job
easy,” admits Tav.  

Joanne Kurowki and Eric Lauermeier were completely
overwhelmed when they began to look for their first
house until Tav and his team took their time to find one
that was right for them.

“They didn’t rush us into anything we weren’t 100%
sure of,” Joanne and Eric testify. “When we finally
found our home, Tav and his team were quick to close
the deal.”

While numbers are important to Tav, they’re not the
reason why he does what he does. “It’s more than just
the financial reward,” Tav admits. “It’s about the chase
and closing the deal; putting two sides together and
making a win-win situation.”

“It is not the size of the property the client has,” Tav
continues, “I’m more about getting the deal done.”

With his ever growing presence, both online and in the
community, combined with his competitive spirit to be the
best, Tav’s looking forward to continuing to grow both his
business and the real estate community as a whole.

“I would like to do some coaching in real estate,
especially for those just starting out,” he says.


