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After many years in a widely-recognized family bus-
iness known as Beckett Farms Market, Terry Beckett 
wasn’t quite ready to retire altogether. “I’d been busy 
working all my life so it was a big change for me,” 
says Terry. His future path wasn’t obvious, but he 
knew he wanted to give back, make a difference, and 
help people. “Family has always been most important 
to me, so when my wife and I found ourselves blessed 
with our third child, I knew I wanted to work with 
families; but what to do?”
 
With the support of his wife, Sheri, and the suggestion 
by close friends who worked in the industry, Terry was 
ready to take on the world of real estate and quickly 
discovered it was a perfect fit for him. “I just really like 
to help people. The rest sort of looks after itself.”

Today, after nearly a decade in the business, Terry, 
a Real Estate Bro ker, Seller Representive Spe cial -
ist, Ac credited Buyer’s Repre sentative, and Seniors 
Real Estate Special ist, leads Teambeckett, serv  ing 
primarily Wood stock and Oxford County.

His honesty, integrity, and keen ability to understand 
the emotional aspect of a real estate transaction all 
play a vital role in Terry’s success as an industry leader 
and Top Producer. “There are many emotions that 
come into play with the residential real estate process. 
There’s always a time when a salesperson could sway 
their client in one direction or the other to simply close 
the deal, but that doesn’t mean you should - or that 
you even have the right to,” Terry says. “I have a very 
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high standard of ethics for myself 
and everyone I work with, so my 
philosophy is ‘All About U’ - to be 
that voice on my clients shoulder 
asking, ‘how does this fit the plan 
you had for yourself?’ I’m not here 
to sell anything and I make that 
promise to every client upfront.” 

Recognized for his knowledge of 
the market and industry as a whole, 
Terry’s clients also appreciate the 
lighthearted approach he brings to the 
process. “Buying or selling a home 
should be fun. Many people I talk to 
have had a negative experience with 
real estate, so I’d like to change that,” 

Terry says, believing that education 
is the key. “I always educate my 
clients about the process so typically 
there aren’t any surprises along the 
way. Of course, there will always 
be bumps in the road but there are 
fewer bumps and bruises if you 
know what’s to be expected.”  

In addition to the many industry 
awards and accolades Terry has 
acquired over the years, he is also 
frequently recognized for the work 
he does within his community. 
Whether it’s volunteering at the 
food bank, the Salvation Army, The 
Royal Canadian Legion, serving 
with the cadets, or donating his 
time and funds to various local 
sports teams, Terry gives of himself 
whenever possible. “I’m open to 
helping anyone who needs it,” he 
says. “I’m also actively involved 
in my church, where I play guitar 
on a praise team, and additionally, 
one night a week, I play for adults 
in the community who have special 
abilities.”  

When not busy working or volun-
teering, Terry relishes the time spent 
with his family. “My wife is my 
best friend. We have a very special 
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relationship with each other and with 
our children, and we love being 
together as a family.” 
 
In the next couple of years, Terry 
looks forward to expanding his team 
and working on changing the way 
people view the industry. “I’d like 
to get more involved in real estate  

with respect to the profession it self, 
by serving on boards and commit-
tees so I can be an influence on up 
and coming real estate profession-
als. I want everyone involved to 
have a positive experience,” says 
Terry. “It’s extremely important that 
I leave this industry better than I 
found it.”

For more information about Terry Beckett, Broker, SRES, ABR, SRS, REALTOR® - 
Sutton Group Preferred Realty, Inc., please visit www.TeamBeckett.ca,  

call 519.539.0447 or email teambeckett@teambeckett.ca


