
When you sell real estate in one of
the most popular North American
Ski destinations such as Mont-
Tremblant, many may assume that
properties sell themselves. It’s true
to a certain extent. However, it takes
expert knowledge of the location
and area amenities to fully showcase
Mont-Tremblant’s exquisite beauty.

A resort town located in Quebec’s Laurentian mountain
range, Mont-Tremblant is a world-class snow skiing
destination as well as a top spot for golfing, biking,
hiking, fishing, boating, and Ironman events outside of
the winter season.  This is the place that Yanick Laporte
has come to know, promote and dearly love. 

Prior to selling real estate, Yanick received a degree in
Business Administration from the University of
Montreal. He later moved to the Mont-Tremblant area
with his family, working as a project manager with his
father, a General Contractor and Real Estate developer.
Yanick knew that the next step was to obtain his license
in 2011, having recognized the tremendous potential in
Mont-Tremblant realty. As the owner of Century 21
Tremblant, specifically as a Broker specializing in
waterfront properties, Yanick soon recognized the true
value of Mont-Tremblant. “Aside from selling water -
front properties, I feel privileged to actually live on the
lake. I’m fortunate that my office is located on Lake
Tremblant, so I believe when you live and work here,
you fully appreciate the benefits. It’s so much more
enjoyable and easy to sell.” 

In 2013, Yanick was the proud recipient of the
Centurion Award. By 2014, he received the Double
Centurion Award. In addition, he was awarded the 2014
title of #1 Broker for Waterfront Property Sales among
all agents of the region, his biggest achievement to
date. Yanick credits his success to his drive, deter -
mination and perseverance, as well as his sense of
integrity and honesty with his clients. “I’m an upfront
kind of individual. I’m transparent with each and every
one of my clients from day one. Honesty is key: I
wouldn’t tell a potential client their property is worth
more than it is just to get the listing. If I don’t have an
answer for a buyer about a property, I will do my best
to find out the answer in order to get back as soon as

Copyright Top Agent Magazine

possible. Clients appreciate my honest and straight-
forward approach,” he said. 

Yanick takes great pride in deploying the latest
technology, using it to his full advantage. With a heavy
online presence, he has been the only agent in the area
to create personalized video tours of his listings. “I
think it’s a great value-add for buyers to be able to view
the videos before driving an hour or more to a visit. It’s
been a useful benefit for business,” asserts Yanick. 

Outside of the office, Yanick doesn’t need to go far to
make the most of activities most people only enjoy on
vacation. In the summer months, he enjoys quality
time with his wife and two children at the lake, biking
or playing tennis. During the winter months, he loves
to ski and travel with his family.

Yanick works hard so he can actively give back to the
community. He puts together a Century 21 team every
year at the Tremblant 24h ski and bike fundraisers, to
benefit ill children in the area.  In addition, he donates
a percentage of his annual revenue to various local
charities.Yanick’s future plans involve integrating
other top agents in multiple market segment team, with
a renewed focus on condos, vacant land, mountain-top
and golf club properties. In the meantime, Yanick will
continue to feature those very top quality listings,
tapping into the international client base in search of
vacation property in the charming Mont-Tremblant
resort destination.
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