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The Godieski Team: All in the Family

For over thirty years the
Godleski name has stood for
trust and integrity in the local
Atlanta real estate market.
The strength of the Godleski
Team has always been the
steadfast dedication to each
client and their real estate
goals. Even though clients are
business associates; they are
treated as an extension of the
Godleski family. The emphasis is not simply on
one transaction but on a lifelong relationship.

Today, the Godleski team still upholds the same
benchmark of excellence established when Sara
Godleski first started the team. As the new team
leader, Sara’s son Ray continues the family
tradition. He merges skills acquired from a
successful career in corporate America working for
a multi-billion dollar company and the knowledge
garnered from working with the best in real estate,
his mother Sara. “My passion for real estate stems
from the fulfillment I get from helping so many
different people with diverse backgrounds achieve
their real estate goals,” shares Ray. “Our team puts
a good deal of emphasis on communication and
service. In fact, our policy is no voicemail during
business hours. We return calls the same day.”

The team gets results and their knowledge of the
Atlanta area is incredible. As full service real estate
professionals, the team assists clients with more
than just traditional home sales and purchases.
They also handle: trading houses, rental homes,
lease purchase, lease to own, corporate housing and
furnished rentals as well as complex transactions in
the area of foreclosures, short sales and estate sales.
The team also employs top notch, professional

marketing materials that include gorgeous visuals
and virtual tours for every property with emphasis
on a strong internet presence and they are equally
skilled in handling any price point — from the low
hundred thousands to over a million.

Jean and Chris Bentz attest to Ray and his team’s
stellar performance and service. “Ray 1s professional,
yet friendly and warm. He practically became a
member of the family and certainly a friend,” shares
the couple. “He was always prepared and responsive
to our needs, even on weekends and after typical
working hours. We looked at well over 150 houses
over a year’s time until we had thoroughly explored
the market and could confidently buy the best house
for us at the right price at the right time.”

Family is never far from Ray’s mind and part of his
motivation for helping other individuals and
families stems from the fact that he is a dedicated
husband, father and son. He and his wife, a nurse,
have two wonderful daughters and the family often
spends as much time as they can together, including
trips to the beach. This dedication and warmth gives
him a genuine love for his career. When asked about
his success in the industry, Ray comments that there
1s no secret to success, “I work hard every day and
never stop building my business.”

Ray and the entire Godleski Team look forward to
adding many more satisfied clients to their
growing family.
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