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From an early age, Gary Keshishyan  
knew that his passion was real es-
tate. In 1999, he was attending col-
lege, majoring in finance and minor-
ing in real estate, in pursuit of that 
dream. But the itch to get started in 

his dream career was so strong, he 
decided to jump right in and got his 
license. Initially planning to just sell 
part time, his business grew so rap-
idly that it became his full time ca-
reer and he quickly made his mark 
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as one of the most respected agents 
in the Granada Hills area of Los An-
geles’s Northern Valley. After start-
ing with a national franchise, Gary 
brought his talents to Pinnacle Estate 
Properties, an independently owned 
firm that has been the premier bou-
tique agency in his area, and he’s 
been there ever since.

Gary’s personal approach to sales is 

what has really made him stand out 
in the booming Southern California 
market. “I truly become friends with 
my clients. I always keep in touch 
with them, it doesn’t matter how 
long after I’ve sold them a house. I 
have clients that I sold a house to 15 
years ago, that I still speak to once 
every few months, just checking in 
on them, seeing how everything with 
their home is. Building these long 
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term friendships is what has helped 
me grow my business into what it is 
today. They know I’m not just there 
to make one sale. I’m always going 
to be there long after the transaction 
is over.”

His commitment to excellence, in-
cluding offering all of his listings 
top notch marketing that includes 

professional photography, 3D virtu-
al tours and custom brochures, has 
led to Gary being one of the area’s 
most honored REALTORS®. He has 
been Recognized as one of Ameri-
ca’s Best Agents by Real Trends/
Wall Street Journal the last three 
years in a row, and has been named 
one of the top agents in the city by 
Los Angeles Magazine. He is in the 
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top 1/2% in his company out of 800+ 
agents and has been #1 in the North-
ridge office for the last 5 years. 

Outside of work, Gary is involved in 
a networking group that meets a few 
times a month to generate business 

and share innovative ideas. He is 
also an active supporter of St. Ju-
de’s Children’s Hospital, a lifelong 
goal of his, and with his networking 
group participates in an annual toy 
drive every Christmas to donate to 
the local children’s hospital. Most of 
his spare time is spent with his wife 
and three children. 

Currently Gary’s team consists of 
two buyers agents and a transac-
tion coordinator, and as his business 
keeps growing, he is looking to add 
a few more buyers agents in the near 
future. But ultimately his goal is to 
remain consistent when it comes to 
providing top notch customer ser-
vice to every client. “I love what I 
do, being out in the field, seeing dif-
ferent properties, different types of 
architecture, meeting new people. It 
really is a dream career for me. But 
what I love the most is the reward of 
having a super happy buyer or sell-
er, knowing that we gave 100% and 
that they were 100% satisfied.”


