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PAM SESSIONS
After beginning her role as an assistant 
to a broker back in 2006, Pam Sessions 
understood in short order that she wanted 
something more. After a few months in 
her hands-on position, she decided to 
take the next step forward and become 
an agent in her own right. More than a 
decade later, Pam has positioned herself 
as a consummate real estate professional, 
equipped with a faithful reputation for 
integrity, diligence, and a communi-
ty-centered ethos. 

Based in Oxford, Maine, Pam pri-
marily serves the counties of Oxford, 
Cumberland, Androscoggin, and York. 
Spearheading her work solo under 
the banner of Bearfoot Realty, Pam is 
capable and experienced in a variety of 
transactional types, including residential, 
commercial, multi-family, waterfront, 
and land. With 95% of Pam’s business 
driven by repeat and referral clients, she has built a proven 
track record for personable service that delivers results. In 
outlining her professional approach, Pam cites honesty, 
strong personal relationships, and intrepid problem-solv-
ing as the foremost tenets of her working style. “I’ve built 
my career on being a very honest, trustworthy profes-
sional,” Pam explains. “I go above and beyond and take an 
out-of-the-box approach to solve any problems that might 
arise, using creative ideas to get deals done.” 

To keep in touch with her ever- 
expanding network of clientele, Pam 
remains top-of-mind through annual 
magnet calendars that keep her close 
at hand, while she naturally reconnects 
with past clients through the relation-
ships forged throughout a transaction. 
“Most of my clients end up becom-
ing friends,” she explains. As for 
listing properties, Pam’s approach is 
multilayered. Beyond the traditional, 
tried-and-true methods like signage, 
she also leverages social media and 
visibility across the top online listing 
portals by incorporating targeted ads 
and boosted visibility. Likewise, she 
pairs with a local lender to host infor-
mative Q+A sessions at a local coffee 
shop. 

As a big believer in community-fo-
cused education, Pam hosts seminars 

for first-time homebuyers exploring the purchase pro-
cess. Considering her years of experience in the business, 
Pam applies her honed expertise to solve problems on 
behalf of her clients. She’s built a name for herself when 
it comes to creative problem-solving and navigating the 
complexities of certain real estate transactions. “I’ll do 
what I need to do to keep a deal together and I never hesi-
tate to contribute what’s necessary to make that happen,” 
she says. “I’m here to help buy or sell property, but I’m 

very patient and personable, 
and I often end up befriending 
my clients along the way. I’m 
that out of the box Realtor who 
never gives up.” In fact, Pam’s 
favorite story to tell new clients 
is how she showed eighteen 
properties the day before her 
wedding. As a result, those buy-
ers bought one of those homes 
and have since sold that prop-
erty, bought another with Pam, 
and have referred her to count-
less friends and families. 
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To give back to her local Oxford community, Pam and 
her family take hands-on roles in serving their neigh-
bors. Pam’s husband is a local firefighter and Pam and 
her family give back regularly by supporting his sta-
tion’s fundraising and awareness efforts. Through her 
office, Pam supports the Bearfoot Realty Golf Tour-
nament, in support of worthy causes. She also gives 
back through her commitment to community empow-
erment through her educational efforts geared towards 
prospective homebuyers. In her remaining free hours, 
Pam most enjoys quality time spent with her fam-
ily and loved ones, as well as hiking, spending time  
by the water, and enjoying the great outdoors with  
her kids. 

As for the future of Pam’s enterprise, she plans to continue 
growing her business steadily and mindfully, meeting her 
year-over-year growth goals. For now, she’s content to 
serve the aspiring buyers and sellers in the Maine com-
munity she calls home and references her favorite quote as 
part of her personal and professional ethos: “If you dream 
it, you can achieve it!”

Finally, looking back on her exemplary career thus far, Pam 
Sessions considers what she values most about her chosen 
profession. “I love meeting and helping new people, con-
necting with them,” she reflects. “Seeing that end result 
when my clients get to sit down at the closing table, having 
met that goal—it’s such an exciting and rewarding feeling.

To learn more about Pam Sessions  
email Pam@BearfootRealty.com,  
call (207) 740-6351 or visit www.BearfootRealty.com
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