
“I enjoy helping clients during  
the buying and selling process  
and building relationships along 
the way. I feel honored that  
clients trust me to help them 
start a new chapter in their lives. 
Nothing is more rewarding than 
that,” shares Anthony Tran, real 

estate agent at Ray White in Forest Lake, Australia.  
The multilingual Real Estate Agent was born and 
raised in Brisbane, and his knowledge of the area 
has helped him become a top agent. 
Anthony notes, “Most of my clients 
are based all over Australia. I have 
a diverse range of clientele. I help 
first-time buyers, investors, inter-
state and overseas buyers and also 
families who want to downsize and 
find a smaller place. I come from a 
Vietnamese family and grew up in 
the area my whole life. I even went 
to the local primary and secondary 
schools in Forest Lake, so I know 
the community well.”

Anthony got an early start in the real 
estate industry. He began his career 
in the business when he was only 19 
years old, and his list of clientele has 
grown exponentially over the years. 
Anthony says, “I began working in 
real estate straight out of high school. I saw how  
successful agents could be, so I researched the 
industry and decided to give real estate a try. My 
family had a close friend who excelled in the real 
estate business. He ended up taking me on board 
so I could get some work experience. From there, I 
went on to receive my real estate license after only 
two months. I knew right away that helping people 
buy and sell homes is what I wanted to do.” 

In addition to Anthony’s extensive knowledge  
of the Brisbane area, clients appreciate his honesty,  
hard work and integrity. He says, “I am very up 

front and honest with all my clients, and they  
respect that. I work hard for my clients, and I am 
determined to accomplish their goals. I make sure 
every transaction goes smoothly from beginning 
until the end and focus on building relationships 
with clients for years to come.” One of Anthony’s 
clients raves, “After having our property listed for 
sale with another agent for over three years, my 
husband and I relisted the property with Anthony. 
It took Anthony three weeks to sell it! From the 
point of first contact with Anthony, I found him to 

be very professional and approach-
able. He was very enthusiastic and 
super keen to discuss, listen to and 
meet our expectations with regards 
to the proposed sale. He could not 
have done enough for us!”

Anthony’s high level of production 
has enabled him to be recognized 
as a “Premier M” at Ray White, and 
he is working toward growing his 
business even more. He says, “One 
of my goals is to build my team and 
to continue to increase my clientele 
in the Queensland area.” He adds, 
“I do a variety of marketing on  
industry websites, social media 
and locally in print publications. I 
also use my database and send my  
contacts property information.”

During Anthony’s personal time, he enjoys giving 
back to the community, spending time with family  
and friends, going to the gym and playing vid-
eo games. He shares, “Our company contributes 
to local schools and community events, and I  
participate in the Million Paws Walk to help fight  
animal cruelty.”
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For more information about Anthony Tran,  
please call 0432 652 611 or  

email anthony.tran@raywhite.com




