
“I wanted to get into real estate  
so I could have a meaningful  
impact on people’s lives. I am 
passionate about helping oth-
ers. I really care about my  
clients, and I am a down-to-
earth, honest, genuine agent,” 
says Byron Sweerts, Manag-

ing Director at Harcourts in Rowville. “My phi-
losophy is to treat clients how I want to be treated. 
I tell it how it is. I am not here to tell clients what 
they want to hear. I make sure they have the right  
information and I treat people with respect. Clients 
remember my willingness to go the extra mile.”
 
Byron says, he is “not just selling a client’s house” 
and notes the significant impact a real estate agent 
can have on the lives of others. He shares, ‘One 
of my clients was in tears when we finished the 
transaction and said, ‘You do not know how much 
this means to me and my family. Now we can send 
our daughter to our preferred school in the another  
area.’ I always keep that story in the back of my 
mind. I am able to have a positive effect on so many 
people’s lives, and I do not take that for granted.”

In addition to being a prominent agent in Rowville 
and Lysterfield during the last 14 years, Byron 
has established himself as a successful business  
owner. He notes, “I opened my own real estate  
office two years ago, as I was driven to offer clients 
a more dedicated and attentive real estate approach.” 
He adds, “I have a team of eight real estate agents  
including myself. My objective apart from achiev-
ing my individual professional goals is helping our 
sales team excel. I remember going through exactly  
what they are as they embark on establishing 
themselves as a leading sales agent in the area. 
I make sure to share my knowledge and expe-
rience with them, mentoring them every step of 
the way.”
 
The entrepreneurial spirited real estate agent is 
expanding his office substantially. Byron and his 
team does a significant amount of marketing online  

and also advertises property listings in print media. 
He says, “One of my upcoming goals is to contin-
ue to advance my business. We are doubling the 
size of clients, and our team of agents is also grow-
ing. We keep gaining more momentum, and I am 
excited for what the future holds.” He continues, “ 
Everything I do in my business is for my wife 
and my two young boys, Joshua and Nicholas. 
My family inspired me to open my own office. I  
simply want to make their future brighter. I adhere 
to the saying, ‘I am comfortable being uncomfort-
able,’ as this is what keeps me striving forward and 
helps me grow as a person.”

When Byron is not assisting clients in the real  
estate industry, he contributes to charity and enjoys  
spending time with his family. He says, “Our  
company contributes to the Harcourts Founda-
tion that helps those in need in the community. 
For every sale, our team donates a percentage of 
our commission to the organization. It is a great  
charity.” He continues, “I enjoy being with my 
family. My favorite night out is getting the entire 
family together and having a barbeque. I also like 
to play a round of golf in my spare time.”
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For more information about Byron Sweerts,  
please call 0411 413 666 or  

email byron.sweerts@harcourts.com.au


