
Corie Sciberras, REALTOR® at Harcourts in Castle  
Hill, Australia, found his calling in real estate while 
studying to be a air conditioning mechanic,  
and the rest is history. Corie has become a top 
agent in his area and shares, “I was completing 
a air conditioning apprenticeship, and I found 
myself wanting to sell the products instead of 
being a mechanic, so I decided to pur-
sue sales. Also, I always loved houses 
so I knew real estate would be a good  
career for me.”

The successful REALTOR® has had 
a commendable work ethic from a 
very young age. At only 13 years 
old, he got his first job, and at only 
16, Corie was promoted to work-
ing in management at a local gro-
cery store, so it is no surprise that 
he has become one of the top pro-
ducing REALTORS® in the Hills 
District in Sydney. Corie shares, 
“I have been in the real estate indus-
try for eight years, and I love it. I serve 
many clients in the Hills District in  
Sydney and specialize in luxury home 
sales. I started out working with many 
first-time home buyers, and over time, 
I developed a good reputation and ex-
panded my clientele. During my fourth 
year working as an agent, I sold the most  
expensive home in the Kellyville area at 
the time for more than $1.7 million. I  
developed a niche in the luxury market 
with constant hard work. I am often 
the first person in the door at work 
and the last person to leave. My philosophy is to 
be the hardest working person you can be and have 
no regrets when looking back.”

Corie’s clients appreciate his dedication, knowl-
edge and genuine personality. His passion for 
the industry has helped him establish a reputa-
tion for selling houses quickly. One of his many 
pleased customers says, “After listening to Corie’s 

presentation, we were very impressed with his 
knowledge and passion. To our surprise, we signed 

with Harcourts on the spot. Corie explained in 
detail how the process would work and was 
thoroughly reliable and professional through-
out the campaign. Our house sold within five 

weeks. We would highly recommend Corie 
to anyone selling their house.” Corie 
notes, “Clients remember my friend-
ly nature and that I am available for 
them 24 hours a day, seven days a 
week. It is important to go above 
and beyond for clients. I enjoy 
meeting different people every-
day and making them happy. It is  
rewarding to help others move on 

to the next stage in their life.”

In addition to Corie’s reputation 
for providing unparalleled customer  

service, he does marketing on social 
media and industry websites to increase 
clientele. The ambitious real estate agent 
shares, “One of my goals is to develop 
my team and open my own franchise.”

When Corie is not helping people achieve 
their homeownership goals, he contrib-
utes to the community, enjoys spending 
time with his wife and likes to travel inter-
nationally. Corie takes time out to speak 
at local schools and encourages students 
to follow their dreams and also donates 
to the Harcourts Foundation that helps 
many people in need in the area. Corie  
shares, “My wife and I love to travel  
together. We went to America for our 
honeymoon. We visited Hawaii, New 

York City and Los Angeles and would go 
back in a heartbeat.”
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For more information about Corie Sciberras,  
please call 0407 033 203 or  

email corie.sciberras@harcourts.com.au


