
After careers in retail and hospitality,
it seems Ian Rye of Woodards has
found his niche in real estate. Just
over three years ago, Ian made the
jump into the industry. “I’d always
had a keen interest in this business,

where you can meet and interact with people on a
personal level, so it seemed like the next logical step
for me was to move into real estate,” says Ian.  

As it turns out, it was a smart move. In the short
amount of time he’s been in the industry and serving
the inner city of Melbourne, Ian has been nominated
for the Rising Star Award as well as Employee of the
Month on several occasions at Woodards. In
addition, Ian participated in a novice auctioneering
competition although, as far as he is concerned, the
awards aren’t the most important aspect of the job.
“It’s not about the awards or silverware, it’s about
doing my job well and getting good feedback. I like
to do extracurricular things to advance my skills so
I’m just thankful that I’ve been recognised for my
achievements in any way.” 

Even more rewarding to Ian is the reaction from his
clients at the end of a transaction. “To see the smile
on someone’s face when they win an auction or sell
a property, or they are crying because they’re so
happy is a really great feeling. You know you’ve
helped someone and that’s the reward,” says Ian. 

Those happy clients are the result of an enormous
amount of effort on Ian’s part. He recognises the
importance of putting in the extra work to get the
maximum result, as well as devoting his full attention
to a limited number of clients at a time. “We’re not
the biggest company out there, but we focus on
quality not quantity. Instead of having multiple
listings at once or too many to handle, we only have
a certain amount and we get fantastic results every
time. We really pride ourselves on that,” says Ian. 

Providing such a high level of service means Ian’s
clients know he will always be there for them
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before, during and after the campaign. “My clients
know that what I say is what I mean and that they
can rely on me to follow through. They trust me and
are confident that everything will be looked after
when they work with me.” Ian often keeps in touch
with past clients after it’s all been said and done.
Whether the contact is real estate focused or not,
clients feel comfortable to seek advice from Ian.

Away from the hustle and bustle of real estate, Ian is
an avid sports enthusiast, participating in all types just
to stay active. He also makes a point to spend time
socialising with his friends and family, including his
mum, dad, sisters and nephews.

Ian is the chairman of the Woodards Charitable Foun -
dation, representing his associates at the Carlton
office. The foundation supports and brings awareness
to issues such as homelessness, domestic violence,
social isolation and drug and alcohol dependence.
Ian enjoys being part of a group that gives back and
has also provided assistance to many other services
throughout the inner city of Melbourne.

Regarding his future in real estate, Ian plans to always
work harder to improve, with his sights set on po -
tentially becoming a partner or director at Woodards. “I
just want to do what I do for a long time. This is an
industry where you either make it or you don’t,” he
says. Well, Ian, it looks like you’ve made it.
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