
As the founder and managing
director of LS Properties, Lorna
Savage’s past personal and
professional experiences have
culminated in a way that has
shaped her unique business
model and resulted in her
achieving great success. Born
in South Africa, Lorna learned

a great deal from her grandmother, Olive, who was
a very successful real estate agent in a time when
women were still breaking ground in the industry.
When Lorna was in her early 20’s, she moved to
Laguna Beach, California, where she lived for 14
years and worked for California Closets. It was
during that time that she was introduced to the real
estate industry while designing custom closets in
newly built prestige homes. “It wasn’t the right time
for me to get into real estate then but I’ve always had
an interest in building. I’m a frustrated architect if
the truth be known,” Lorna says with a chuckle. 

Upon relocating to Australia, Lorna and her husband
were one of the first families to build their home in
Casuarina 15 years ago, where she still resides and
serves her community. Entering the real estate field
five years ago, Lorna says, “I came into this bus -
iness with a different mindset because I was
accustomed to the way the real estate market was
represented in California and I loved how the
REALTORS® would run open homes, inviting other
REALTORS® to expose the home to the market. I
always thought that was a great idea because it’s
proactive marketing versus trying to control your
commission, which is great for the vendor.”

After working with a large, national agency, Lorna
quickly realized she didn’t require a national brand
behind her name to be successful in this industry. “I
wanted to be a true boutique agent to represent the
beach community that I lived in and the prestigious
properties that surround it. My reputation and my
last excellent sale result were my best marketing
tool and that’s why I started LS Properties in 2014.”
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Within just one year, Lorna has seen tremendous
growth and celebrated a record year. 

Lorna credits her success to her business model and
the philosophy she adheres to. “I don’t door-knock
or send out mailers as people are annoyed by the
invasion of their private space. Word of mouth is
what’s driven this business,” says Lorna. “The way
I run the company is very different from others. We
don’t have a traditional shop front, but have chosen
a modern iCloud business model. I would rather
have fewer staff and reward them according to
merit. I nurture them as they work alongside me so
they feel they have ownership in the business. As a
result, we’re all producing and sharing the profits. It
just works for us.” She also credits her son and
colleague, Brent Savage, and Marketing and Sales
Manager, Leanne Morris, who have each played a
role in the company’s achievements.  

Well-known and highly regarded for her honesty
and integrity, Lorna believes in being nothing but
straightforward and transparent with her clients.
“They are astute and intelligent, and no game-
playing or real estate tactics are going to work on
them,” Lorna explains. “I want to be treated as an
intelligent human being entering or exiting a sale,
and I know my clients feel the same way and so do
my staff.”  

Lorna and her team are equally committed to
enriching the lives of those in their community and
regularly practice random acts of kindness. “You
never know when someone is struggling behind
closed doors so I always encourage paying it
forward.” In her free time, Lorna says, “Our life
revolves around the ocean. We live on a stunning
coastline and we spend as much time on the beach
as possible!” 
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For more information about Lorna Savage, 
please visit www.lsproperties.com.au call 

0408 337 122 or email Lorna@lsproperties.com.au


