
As one of the most sought after 
real estate agents on the Balmain 
Peninsula for the last 20 years, 
Lynsey Kemp, Principal and 
REALTOR® at Belle Property  
Balmain, has certainly made 
her mark in the industry. In  
addition to being one of the  

most renowned real estate agents in her marketplace, 
she is also a top agent at her company that consists of 
73 different offices all over Australia. The successful 
REALTOR® grew up in the United Kingdom where 
her family was involved in property. Having been  
involved in property her entire life, Lynsey decided to 
get into real estate, as it is an industry that has always 
been of interest to her. Once she began her career, she 
hit the ground running, and the rest is history. 

Lynsey works with a variety of clientele and shares, 
“In the Balmain Peninsula marketplace there is a 
broad selection of properties, and sale prices range 
from $1 million to about $6 million. My average sale 
price is $1.8 million. I work with properties across 
the spectrum, and I have sold some of the same prop-
erties four different times. Implementing effective, 
consistent processes is paramount.”

Lynsey’s seasoned career on the Balmain Peninsula 
has helped her gain an extensive amount of knowl-
edge about the area. Clients appreciate her expertise 
and superior customer service. One highly pleased 
client shares, “Like many real estate agents in our 
area, I have had contact with Lynsey over a number  
of years. However, what stood out about Lynsey 
was her genuine and relaxed approach, taking the 
time to understand our personal requirements lead-
ing into selling our family home. Her sales expertise  
coupled with her deep knowledge of the local area, 
potential buyers, as well as our property and personal  
needs, enabled Lynsey to present us with an off-mar-
ket opportunity to sell our home in a relatively stress-
free manner. We could not be happier with the re-
sult. Lynsey was the true matchmaker! Thank you to  
Lynsey and her team for a seamless and very profes-
sional sale.” Lynsey notes, “I am open and honest 
with clients. I work hard for them and go the extra 
mile to make sure I get them the best possible price. 

At the end of the day, maximizing the sale price and 
making sure clients are happy is what is important. I 
have bought and sold properties myself, and I under-
stand that it can be a stressful time in people’s lives.” 

To help stay on top of the marketplace, Lynsey has a 
strong team of three support staff members and also 
advertises online and in print publications. She says, 
“We advertise properties on our company website, 
several industry websites as well as social media. We 
also do print advertising in various outlets including 
our exclusive Belle Property Magazine.” She con-
tinues, “Our dynamic team is growing, and we are  
increasing our gross commission income. My co-
principal and I make sure to mentor the junior sales 
staff to help them become higher income producers.”
 
When Lynsey is not helping others achieve their 
home buying and home selling goals, she gives back 
to the community and enjoys spending time with 
family and exercising. She shares, “Our company 
sponsors many community events. One of the events 
is called the ‘Belle Property Balmain Fun Run,’ and 
it raises money for several of the local schools. The 
event has continued to grow significantly throughout 
the years.” She adds, “I love being with my daugh-
ter, Harriett. I stay busy with her activities. I also like 
to run and box.”
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For more information about Lynsey Kemp,  
please call 0428 244 373 or email  
lynsey.kemp@belleproperty.com


