
After spending six years in
London working in marketing
for Blue Chip companies, Syd -
ney Top Agent Maria Hodgson
decided it was time for a
change. “When I came back to
Australia, I knew I wanted to be
around people more,” she says.
“My parents had been in
property development while I

was growing up, and friends said real estate would suit
me.” She decided to give it a go by doing real estate
part-time, and before long was selling more than the
full-time agents. “That’s when I realized real estate
was my passion,” she says. 

Maria and her business partner worked together at
an agency for several years before starting their own
agency, Day and Hodgson, nearly three years ago. A
majority of their business centers around residential
real estate in the inner west of Sydney, which Maria
describes as a “trendy, young, vibrant, eclectic”
area. But thanks to a strong referral network, they
also have clients in many of the areas surrounding
Sydney. Additionally, the team is also venturing into
doing more commercial transactions and project
management. 

“We want to be the agency that does everything for
our clients,” Maria explains. “From the first point
someone thinks they might want to sell, to when a
property is sold, we will take care of whatever needs
to be done.” The agency serves a high number of
international clients, many of whom the team only
meets via Skype, yet they’ve facilitated full remodels
that way. “We use the best tradespeople in the business
and our clients trust things will be done well.”  

Clients who have worked with Maria and her team
often remark upon the honesty, transparency, and trust
that’s built during the transaction. And Maria is trying
to change the perception that selling a property is a
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daunting task. “Selling doesn’t have to be stressful,”
she says. “It can actually be fun if you’re able to have
a laugh,” she continues. “As long as I always have a
plan B or C in mind and solve problems quickly,
things will work out.” 

Maria finds it rewarding to be able to help clients
going through difficult situations. “Many times the
reasons someone needs to sell a property aren’t very
pleasant, but being able to help people emotionally
and financially through those times is a good feeling,”
she says. “I feel honored to be invited into people’s
homes and trusted with the details of their lives.” 

With Maria’s extensive marketing background, it’s no
surprise that Day and Hodgson has a strong social
media presence, including being the most liked real
estate agency in the area on Facebook. “We have even
sold a home through Facebook in just three days,”
Maria says. 

In just three short years, Day and Hodgson has
become one of the biggest and busiest agencies in the
area, holding a majority of market share. “I’m very
proud of that,” Maria says. “Starting at zero and buil -
ding so quickly means clients like the way we are
doing business.” 

That growth shows no signs of slowing down. “We
would love to open another two or three offices in the
next 12-18 months,” Maria explains. “And continue
pursuing more of the commercial and project
marketing side of the business.” They also have plans
to add more staff who specialize in different areas.
“We want the entire team to grow and be successful.” 
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