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As not only a top agent in Australia  
but a leading REALTOR® in the 
world, Milton Player, director and 
real estate agent at Chapman in  
Glenbrook, has created ingenious 
business strategies and process-
es that nobody else in the industry 
has tapped into. His innovative tac-
tics have been beyond successful, as 
the renowned real estate profession-
al has sold 99 percent of all of his 

properties — many of which never 
even hit the market. Milton shares, “I  
developed a ‘VIP system’ of selling  
properties before they get advertised, 
and the approach has helped me  
establish a large client base. When 
the market collapsed, and buyers did 
not want to look at homes, I thought 
‘What can I do to increase business?’ 
I ended up calling buyers and setting 
up appointments to show a property 
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before putting it on the market. The 
property went for a record price, and 
it created a mini boom. From that 
point on, I never looked back.” 

Before becoming a prominent RE-
ALTOR®, Milton managed property  
management teams and helped in-
vestors maximize their portfolios, 
but he was always told he should be 
in sales. His mentor and leader at  

the time, Warwick Williams, who 
is the owner of a hugely successful  
real estate agency in Drummoyne, 
Sydney, sent Milton to courses and 
seminars and allowed him access to 
his massive library of his lifelong 
studies consisting of audio record-
ings, videos and written works. 

In 2003, Milton started a sales ca-
reer with Chapman real estate in 
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Glenbrook and gained a new mentor 
named Phillip Chapman. He notes, 
“When I started working with Chap-
man in Glenbrook, I was able to cre-
ate many new systems, strategies 
and ideas that were never done in the 
industry before, and they worked. 
In fact, the approaches worked bet-
ter than my wildest dreams.” Since  
Milton’s first year as an agent, he 
has broken sales records each and 
every year, and he has blown typical 
measurements of success out of the  
water. He has become a distinguished 

REALTOR® for being able to get 11 
– 12 out of 10 in price, where 10 out 
of 10 was previously considered the 
maximum possible amount. 

Milton is currently a director of three  
different offices, and he trains and 
mentors all of the sales team at 
his company (18 salespeople at 6  
offices). Milton says, “I am record- 
ing a comprehensive sales training  
program that covers a sales career  
starting from the beginner level, 
then taking them to an intermediate 
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level and next to an elite agent. And 
it does not stop there. The program 
gets even more advanced. It goes 
on to cover every facet of what they 
need to learn and know in the in-
dustry and includes all my secrets 
and strategies that have never been 
taught in real estate before.” He con-
tinues, “I have written two books 
on real estate sales, written a 400 
page training manual and have been 

filming and recording the training 
for 3 years, all of which the team has 
access to. I have designed the pro-
gram so agents can learn at their own 
pace. Also, I presented the materials 
in three different ways of learning 
including visual, auditory and kin-
aesthetic methods.”

During Milton’s personal time, he 
enjoys contributing to charities, 
spending time with his two sons and 
working out. The talented real estate 
agent is also a gifted singer and gui-
tar player. Milton shares, “I support 
Amnesty International that stands 
up for human rights and also donate 
to cancer foundations. My future 
goal is to help build schools in other 
countries.” 
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