
In just two short years, sub -
urban Melbourne Top Agent
Tony Marks has firmly estab -
lished himself as one to watch
in the real estate business. “I
looked at real estate for a long
time and was waiting for the
right moment to get into it,” he
explains. “I noticed that many
agents didn’t show a lot of
empathy toward buyers and they
weren’t taking into account the

enormity of the transaction.” That’s where Tony knew
he’d have an advantage. His previous career was in
strategic change management, working with a diverse
group of businesses and wide range of people.
“Having that experience of connecting and relating
with so many different types of people gave me the
ability to easily form relationships and figure out what
clients really need and want.”

Tony and his team now serve the eastern suburbs of
Melbourne, including Doncaster, Ringwood, Man -
ningham, Whitehorse, Maroondah and Knox with a
full range of residential real estate services. He had to
form a team quickly after having a huge first month in
the business. “I didn’t know any different, I was just
doing what I do,” he says. His team includes Toni
Leskovec as Client Services Manager and Michael
Webb as a Buyer Management Specialist. “Toni is an
amazing customer service person and is the glue to my
business,” he says. “And I utilize Michael’s skills to
create a profile of clients’ needs.”

Tony cites his high level of enthusiasm and passion for
real estate as qualities that set him apart from other
agents. “I love real estate and being involved in a
process with people to put together a marketing plan
to get their homes sold,” he says. “I still have a bit of
an outside perspective and I try to connect with the
person and with the entire experience.”  

Clients who have worked with Tony often remark
upon having a positive experience from start to finish.
“I give my clients genuine information and back it up
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with all the evidence so they can generate realistic
expectations,” he explains. “We also talk about how
the campaign will unfold and what to expect,” he
continues. “Along with my team, it’s our job to
manage clients’ anxiety. Whatever I tell clients I’m
going to do, I do it.”

Tony’s commitment extends beyond his clients and
into the community. He is a committee member of
Australian Children’s Charity Network, and is a
founding member of the Young Australian Writers’
Awards. “I was involved at the start-up level with Oz
Kidz in Print magazine,” he says.  “Every year we host
an awards night; we fly in all the finalists from all over
the country and announce the awards.” 

With his rapid rise in the business, it’s no surprise that
Tony has been recognized with a number of honors,
including being named among the top three agents of
his 30-office network during the first year of his
career. He has also been named Agent of the Month
and won awards for his skills in marketing clients’
properties. 

But for Tony, the most rewarding aspect of a real
estate career is the work itself. “It’s a job that is a
roller coaster of emotions but the most rewarding
thing is committing to it and becoming successful,”
he says. “I also appreciate the flexibility. If I want to
be able to take my baby daughter Sienna to swim
class, I can do that.” 

Looking forward, Tony would like to eventually be
able to open his own office. He also has his sights set
on becoming the best auctioneer in the Victoria
marketplace. “So far I have a 100% success rate at
auction, everything has sold well above reserve and I
love doing it!”
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