
It started out 15 years ago as a
keen interest in architecture, ren -
o vation and how to maximize the
value of a property, and naturally
transitioned into a successful
career in real estate for Tracey
Dixon in one of the most sought-
after Sydney suburbs. With ex -
pansive knowledge of the Hun -
ter’s Hill area that stems from

living and working in the region for over 20 years,
Tracey provides a service to her clients that is
unmatched on many levels. “I’ve always had a passion
for homes and renovating and the latest styles in
interiors; as a homeowner, I was also very curious
about what other homeowners in the area were doing
to turn over and renovate homes to maximise profit.”
As her knowledge of the area broadened and she
bought, sold and built in the area, Tracey soon became
the expert for anyone wanting to know more about
local planning and the real estate market.  

Highly-regarded for her powerful negotiating skills and
first-class marketing strategies, Tracey is also revered
by clients for her excellent customer service and natural
ability to relate to people. “I’d been in the teaching
industry and then in hospitality, so I worked with people
from all walks of life. It was a good grounding for real
estate,” Tracey explains. “My way of selling real estate
is more relaxed. I try to find just the right place for my
clients rather than just sell them a property.” 

It wasn’t always easy in the beginning but through
dedication and perseverance, Tracey has been able to
build a strong presence among the community.
“Hunter’s Hill is a place many people aspire to live
and there are a lot of families who have lived here for
generations. People don’t consider you a local unless
you’ve been here for 30 or 40 years so it was tough
breaking into the area, trying to sell properties in a
higher price bracket,” Tracey said.  

Not only did she break through—she broke records as
well, and continues to do so today. Consistently
ranking among the top 5 agents at McGrath, Tracey
has also earned a spot among the Real Estate
Business Top 100 Sales Agents in the country. She
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credits her success to adhering to her core values. “I
do everything with honesty and integrity and those
values extend throughout the entire process with
every client,” said Tracey. “I take being a salesperson
very seriously so I have to be honest and discreet but
I also strive to make a client—and a friend—for life.” 

Aside from the awards and achievements Tracey has
collected over the years, the most rewarding aspect is
being able to assist her clients move on the next phase
in their life. “Buying or selling a home can be a
daunting and mostly emotional process. Making it as
easy as possible for my clients and getting good
feedback at the end of the transaction makes it all
worth it.” 

Outside the world of real estate, Tracey also devotes
herself to giving back to her community by
sponsoring numerous local organisations such as
Villa Maria Primary School, Hunter’s Hill Junior
Rugby Club and Hunter’s Hill Art Exhibition. Tracey
enjoys travelling, exercising, skiing, entertaining and
interior design. 

In addition to continuing to provide her clients with
guidance and 5-star service, Tracey’s desire for the
future is to mentor young agents on their path to real
estate success, as well as increase her share in the
local market. “We are constantly learning, being
innovative and trying to improve,” says Tracey. “It’s
the best way we can keep giving our clients what they
need and deserve.” 

Tracey Dixon

For more information about Tracey Dixon 
of McGrath Hunter’s Hill, please visit
www.mcgrath.com.au call 0412 443 352 
or email traceydixon@mcgrath.com.au 


